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DRASTIC OHIO RATE 
SUPERVISION ASKED 


Legislative Committee Advocates Law| 
Prohibiting Discrimination Between 
Similar Cities and Hazard. 





INSURANCE SUPT. TO JUDGE.) 
Valentine Anti-Trust Law to Spe- 
cifically Prohibit Insurance 
Combination. 

(Special Correspundence to The East- 
ern Underwriter.) | 
Columbus, O., Dec. 9.—The Ohis | 
legislature’s committee which has been | 
appointed to investigate fire insurance 
rating conditions, as a result of tur-| 
moil on the part of the assured. in| 
small towns following the application | 
of the Dean schedule, made its re- 
pert to-day. Governor Cox will ask | 
the legislature at its coming special | 
session to enact new for drastic 
regulation the companies and the 
based upon the recommenda- 
this special committee. 


laws 
of 
agents, 
tions made by) 
The recommendations in brief follow: 

1, That Anti-Compact 
amended that 


agents 


be 
the 
be 


the Law 
neither 
shall 


purpose 


to provide 


companies nor their 


rermitted to combine for the 


in other words to ex- 


; = + 
compact-law to include | 


Anti-Trust 


nded to include the 


the Valentine 
subject 
fire insurance. 
3. Enactment of a lav 
legal to discriminate betv 
like 


tially 


grade 
the 
vould give municipality or 
vidual the to appeal to the Super- 
intendent of that 
official power to reduce the rate where 
discrimination appears. 

4. That the Insurance Superintendent 
also has the right to determine wheth- 
er there exists discrimination between 
Ohio and other States. 

5. That the present law be amended | 
tc permit mutual insurance compan- 
ies, possessing $100,000 net assets, to 
write policies providing for a contin- 
gent liability equal in amount to the 
annual premium. 

6. That a law be enacted prohibiting 
the issuing of fire insurance policies 
in unauthorized companies in this 
State. 

7. That the Superintendent of Insur- 


(Continued on page 13.) 
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Life Insurance 
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THE HOME: 


INSURANCE COMPANY 





NEW YORK) 


Fire, Lightning, Windstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


sas~ Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIOGE G. SNOW, President 





North British 


and Mercantile 


1866 


Insurance Co. 


Established 1809 


Since 1860, when the North British & Mercantile en 


States, 1,833 Fire Insurance Companies have failed or 


Entered United States 








UR direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings are 
available for men who have had experience in handling 


men and developing territory. Are you interested? 


Pittsburgh Life & Trust Co. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN 


PRESIDENT 





HOWARD S. SUTPHEN 


DIRECTOR OF AGENCIES 
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SUPREME COURT HAS 
DIVIDEND TAX CASE 


Government Asks Review of Appeals 
Court Decision Which Sustained 
Position of Companies. 


BRIEF BY MUTUAL BENEFIT LIFE. 


Shows Government Acts Under Mis- 
apprehension of Insurance Practice 
and Contrary to Agreed Facts. 
The Government through 
General John W 
United Stat 


Davis has file 
before the 
Court in suport of a petiti 
of certiorari to secure a re 
decision of the United States 
of Appeals at Philade 


the validity f the co 


Court Iphia 
garding 
so cal ‘dividends” t 


tax on 


holders of 


word 

should 
signification ol ¢ 
held below) 
by construction as 


or 8! 


} 
ciples of mutual life insurance, and 
express provisions of the respondent's 
policies, as fully set forth in the Agreed 
Facts and the opinion of the Circuit 
Court (R. 14, 15, 33-36, 37), the 
stipulated policy premium is in reality 
an advance deposit by the member to 
secure the payment of the cost of his 
insurance for the ensuing year, i. e., 
his pro rata share of the losses and 
expenses of all the members for the 
year. If, at the end of the year, this 
| deposit is found to have been excessive, 


the 
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the excess still stands to his credit, 
and on payment of the difference 
between this excess and the stipulated 
premium, his full stipulated deposit is 
restored for another year; and so on. 
His right to have his insurance renew- 
ed for another year on paying this re- 
duced sum is assured by the policy 
contract (R. 35), and by the equitable 
principles of mutual life insurance. 

It is evident, therefore, that this ex- 
cess in the deposit of one year is not 
“income” again “received” in the next 
year. It is not, in fact, paid to the 
policyholder and by him returned to 
the company. It is still held by the 
company to secure his share of the 
cost of insurance for the succeeding 
year. The policyholder pays and the 
company receives only the difference 
between this excess and the stipulated 
premium. The payment of this differ- 
ence continues the policy for another 
This excess, therefore, forms no 


year. 
part of the “income” “received” by the 
company. 

Judge Cross of the Circuit Court in 


his opinion said (R. 37): 

“From the foregoing it appears that 
what the company receives in cash, and 
all that it so receives, where the divi- 
dend is applied in abatement of re- 
newal premiums, is the difference be- 
tween the stipulated premium and the 
so-called ‘dividends.’ In such cases the 
dividends are not sums paid to the 
policyholder and by him returned in 
cash. They are not ‘income’ ‘received.’ 
The policyholder has not paid the pre- 
mium stipulated in bis policy, but a 
premium reduced by his share of a 
fund ascertained by the directors, com- 
posed of excess premiums.” 

This view has been uniformly adopt- 
ed in all the decisions of the State 
Courts (R. 37-41)—in two of which this 
respondent was a party—and also in the 
House of Lords in England (R. 41-43). 

The respondent, therefore, in its re- 
turn under the Corporation Tax Act of 
1909, included as income on renewed 
policies the reduced premiums actually 
received, and not the full stipulated 
premiums. It was later assessed for 
the difference, paid a tax thereon undef 








protest and duress, and brought this 
suit to recover it back. It is thus seen 
that the question was whether reduc- 
tions in renewal premiums on account 
of prior excess payments were “in- 
come” “received”; and not whether, on 
the other side of the account, re- 
spondent was entitled to claim a de- 
duction for “dividends” paid, as the 
petition herein mistakenly assumes. 
The meaning of the words in the Act 
f 1909, “sums other than dividend 
aid” became important because it was 
claimed by the Government that as de- 
duct for them ws lenied, it should 
be implied that Congress intended that 
dividends allowed in red tion of pre- 
miums should e included i ncome 
jut the yurt held (R. 44) that th 
vords “ dividends paid,” considered in 
connection with ther provisions of the 
Act, were evidentl intended to des- 
ignate cash payments, and referred 
only » dividends on paid-up policies, 
vhich were no longer subject to pay- 
ment of annual premium 
These Fame words vere certainly 
ised in this limited sense by Congress 
in the Tariff Act of 1913, for, by a 
proviso, dividends credited are ex- 
pressly excluded fron the income 
account. 
II 

In the petition ‘and brief it is fre- 
quently asserted that the policyholder 
promises to pay during the entire life 


of the contract the premiums stipulated 
in the policy and that the renewal pre- 








m is an indebtedness of the assur- 
This is a No. policy of 
life insurance the insured.to 
pay renewal 1iums. Certainly, 
respondent’s policies do not (R. 17). 


Such payment is entirely optional witi 
the policyholder. .The annual premium 


is not a debt owing from the policy- 
holder to the company. The arguments 
based on that assumption must fail. 


Petitioner argues that because the, 
policyholder has an option to withdraw 
the dividend in cash, it should be con- 
sidered a cash transaction when he 
does not exercise the option. Judge 
Cross properly held (R. 44) that the 
transaction must be judged by what 
was really done and not by what might 
have been done. 

So again, the brief for petitioner (pp. | 
5-7) fully quotes “an authoritative | 
statement” that “it is the yearly death 
claims which constitute the cost of in- 
surance * * * but the policyhold- | 
ers must pay not only for the cost of | 
insurance but also for the expense of 
management * * *, In this way 
the policyholders pay the sum necessary | 
for the cost of insurance and the ex- 
pense of management * * * Now! 
it may happen that the rate of mor- | 
tality experienced by the company is 
less, and the rate of interest actually | 
received is greater than that assumed, 
and that the ratio of actual expense is 
less.” The result is “a sum which is 
not needed for the purposes for which 
it was paid. This sum is called profits; 
it is, in fact, a surplus resulting from 
over-payments by ‘policyholders * * 

*, It should in equity be returned to 
the policyholders.” In spite of these 
clear expressions of the views upon 
which we rely, petitioner’s brief (pp. 
8, 9) still mistakenly argues that “the 
true ‘cost’ of the insurance is the amount 
of the premium which the assured con- 
tracts to pay during the life of the policy | 
* * *” that “any surplus to be applied 
as ‘dividends’ is entirely problematical, | 
depending on * * * good fortune, 

* %* * bad luck and the like,” and 
that any “return” to the policyholder 
is “profits” on his “original invest- 
ment,” previously spoken of as “invest- 
ed capital.” 

All this shows an entire misappre- 
hension of the principles of mutual life 
insurance, and of the Agreed Facts. 

So again, petitioner’s brief claims 
there is a difference between the appli- 
cation of the excess premiums to reduc- 
tion of renewal premiums and its appli- 
cation to the increase of the amount of | 
insurance, or the shortening of the pre- 
mium-paying period of the policy. On 
the contrary, it appears from the Rec- 





ord (p. 15) that in the latter cases the 
excess of previous premium payments 
still remains undisturbed in the com- 
pany’s pcssession; the policyholder 


pays the full, stipulated premium; the 
company pays the Government the tax | 
hereon, and uses a part to continue the 


old policy and the remainder to pay 
for the added benefits. | 
III. | 

Petitioner urges the importance of 
this matter, both on account of the 


and on account of its 
the future construction of 

Act of October 13, 1913. 

is justified. 

this case covering 
was for $61,584 


amount involved, 
‘ffect upon 
the Tariff 
Neither claim 

The judgment in 


wo years’ business 


é 








GREAT SOUTHERN 


Life Insurance Company 
HOUSTON, TEXAS 
J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 


INSURANCE IN FORCE 
(paid-for basis) 


SAN ANTOMIDe 
eDtL RIO 


<PT 
COMPANYS 2 





GROSS ASSETS 





Dec. 31, 1909 $655,004.93 992, J 
Dec. 31, 1910 1,057,016.02 5,352,260,00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 


Dec. 31, 1912 1,306,689.41 14,859,856.00 
August 31,1913 1,441,027.98 20,687,142.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
**Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








Genuine Opportunities ! 





During the last twelve months we have made contracts with several general 
agents, in new territory and in old territory. For a long time their eyes 
had been turned toward this Company, and they were the bind of men this 
Company looks for---vigorous men, enthusiastic men, ‘men of high ideals,--- 
who are “delivering producers.” If you are such a man, and need a broader, 
field for your abilities, we should be glad to hear from you,---we may have 


an opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 








(R. 2,), of which less than $50,000 was | 
based on the meaning of “income” “re- 
ceived” (R, 51, Item I). There is noth- 
ing in the case to show that any other 


insurance companies are similarly af- 
fected, or have the same relation to 
their policyholders. 

The new Tariff Act (II, G, b) re- 


enacts verbatim the provisions of the 
Corporation Tax Act of 1909, so far as 
they affect life insurance companies, 
with the proviso that “life insurance 
companies shall not include as income 
in any year such portion of any actual 


premium received from any individual 
policyholder as shall have been paid 
back or credited to such individual 
policyholder, or treated as an abate- 
ment of premium of such individual 
policyholder, within such year.” The 


question raised in this case can, there- 
fore, never arise under the new act. 
IV. 
The Decisions in This Case are Con- 
sistent With Declared Public Policy, 
and Avoid Double Taxation. 
This was decided more than 


case 


YOUR CARD 


. c ee . ‘ 
as a representative of the § Oldest Life Insurance Com- 
America 


pany in *? will prove your best introduction 


The Mutual Life Insurance Company 
of New York 


Impregnable Strength 
Incomparable Dividends 
Maximum Benefits 
Minimum Net Cost 


. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 








(Continued on page 7.) | 
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LIFE PRESIDENTS CONVENE 


LEADERS OF THE BUSINESS HERE. 








Annual Meeting of Presidents Associa- 
tion Brings Together Array of 
Prominent Speakers. 





The Association of Life Insurance 
Presidents opens its seventh annual 
meeting at the Hotel Astor, New York 
city, to-day, and brings together a 
notable gathering of company officers, 
State supervising officials and others 
of national prominence. This meeting 
promises to be the biggest, as well as 
the most profitable that the Association 
has held. It comes at the close of a 
year of splendid achievement by the or- 
ganization and any action taken at the 
meeting is sure to be of great impor- 
tance to the business. 

The presiding officer will be George 
E. Ide, president of the Home Life In- 
surance Co. of New York. Mr. Ide has 
always taken a prominent part in the 
work of the Association and his ad- 
dresses at previous meetings have been 
thoughtful and scholarly contributions 
to life insurance information. Hon. 
William H. Taft, former President of 
the United States, is among the not- 
able speakers who will address the 
meeting. 

Robert Lynn Cox, general counsel 
and manager of the Association has left 
nothing undone that would add to the 
interest and value of the meeting and 
following the practice of previous 
years, a general theme is selected to 
form the key-note of all of the discus- 
sions. This year the theme is “Better- 
ment of Life Insurance Service.” The 
program in full follows: 

Thursday, December 11th, 10 a. m. 

Meeting called to order, Mr. George 
T. Ide, Chairman; President Home Life 
Insurance Co., New York. 

Response of Life Insurance to Pres- 
ent-day economic needs. 

“Group Insurance—Its Aims and Its 
Field,’ Hon. W. A. Day, President 
Equitable Life Assurance Society, New 
York. 

“Conservation of 


Policy Proceeds,” 


Mr. Sylvester C. Dunham, President 
Travelers Insurance Co., Hartford, 
Conn. 

“Life Insurauce as an Aid to Busi- 


ness,” Mr. George I. Cochran, Presi- 
dent Pacific Mutual Life Insurance Co., 
Los Angeles, Cal. 

Ultimate Effect of an Unrestricted 
Right to Borrow on Life Insurance 
Policies,” Mr. Arthur E. Childs, Presi- 
dent Columbian National Life Insur- 
ance Co., Boston, Mass. 

“Disability Benefits—Insuring Insur- 
ance,” Mr. Henry Moir, Actuary Home 
Life Insurance Co., New York. 
Thursday, December 11th, 2:30 p. m. 

“Federal Supervision and What It 
Would Mean to Policyholders,” Hon. 
Burton Mansfield, Insurance Commis- 
sioner of Connecticut, Hartford, Conn. 

Informal Remarks, Hon. William H. 








Presiding Officer at the Annual Meeting of 
Life Insurance Presidents at 
Hotel Astor 














GEORGE E. IDE 


President of the Home Life Insurance Co. of New York 








Taft, Ex-President of the United States, 
New Haven, Conn. 

“Conservation of Lives—Essential 
Health Reforms Needed by the Aver- 
age Community,” Dr. Rupert Blue, 
Surgeon-General U. S. Public Health 
Service, Washington, D. C. 

“The Doctor’s Dream,” Dr. Victor C. 
Vaughan, Dean Department of Medicine 
and Surgery, University of Michigan, 
and President American Medical Asso- 
ciation, Ann Arbor, Mich. 

Report of Health Committee of Asso- 
ciation of Life Insurance Presidents, 


Mr. F. W. Jenkins, Chairman; Presi- 
dent Security Mutual Life Insurance 
Co., Binghamton, N. Y. 

Friday, December 12th, 10 a. m. 

Response of Life Insurance to Pres- 
ent-day Economic Needs. (Continued.) 

“The Public Health Movement—To- 
cay and To-morrow,” William T. Sedg- 
wick, Sc.D., Professor Biology and 
Public Health, Massachusetts Institute 
of Technology, Boston, Mass. 

General Discussion Under Ten-minute 
Rule. Time is reserved at this point 
for informal discussion of the preced- 


BIG BONUS FROM PRUDENTIAL 


EXTRA 10 PER CENT. 





DIVIDEND. 





Stockholders Receive Twenty Per Cent. 
by Action of Board—Big Fund 
for Policyholders. 





At a meeting of the board of direc- 
tors of The Prudential held Tuesday, 
ii was decided to declare an extra div- 
idend to stockholders of 10 per cent., 
making a total dividend of 20 per cent. 

This payment will comprise the usual 
annual 10 per cent. dividend on the 
stock of the company and a special dis- 
tribution of 10 per cent. out of the in- 
terest accumulated on funds that have 
been held in reserve and representing 
the stockholders’ share of the earnings 
cn the Company's participating policies. 

At the meeting of the board, John K. 
Gore, the Company’s actuary and one 


of the vice-presidents, submitted a 
report showing that the free surplus 
of the Company on January 1, 1914, 


would be ample to justify the declara- 
tion of the usual dividend. 

At the same time it was shown that 
cut of the earnings on the participat- 
ing policies there has been apportioned 
to the policyholders a total of $36,353,- 
830.20, amd to the stockholders $4,039,- 
414.46. The amount thus apportioned 
to the stockholders has been retained 
means of safeguarding and pro- 
moting business. 

The interest during the cur- 
rent year on the fund thus apportioned 


as a 


earned 


and the accumulation thereon was 
shown to be $201,101, or more than 10 
per cent. of the capital stock of the 
Company. The directors concluded 


that it was no longer necessary to re- 
tain this interest and voted the special 
dividend to the stockholders Both 
dividends will be payable January 2 to 
11] stockholders of record as of De- 
cember 31. 








ing topics in which all present are in- 
vited to participate It is hoped that 
a free and frank exchange of opinions 
may show not only how life insurance 
is responding to present-day economic 
needs but will pcint the way to a fur- 
ther betterment of the service it is 
rendering to the public 

Friday, December 12th, 2:30 p. m. 

“Ever-Increasing Interdependence.” 

(a) “Between Life Insurance and 
the State,” Hon. James R. Young, 
President National Convention of In- 
surance Commissioners, Raleigh, N. C. 

(b) “Between Life Insurance Com- 
panies,” Mr. Henry Abels, President 
American Life Convention, Springfield, 
Tl1. 

(c) “Between Agents and Policy- 
holders,” Mr. Ernest J. Clark, Presi- 
dent National Association of Life Un- 
derwriters, Baltimore, Md 

Executive session to elect officers and 
for the transaction of routine business. 

Coming meetings. 





» STRENGTH OF 


, GIBRALTAR || 








We Have Open Territory 


in the United States and Canada for men 
of ability and aggressiveness. 


waits upon effort. 


Write us about an agency. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Heme Office, NEWARK, N. J. 
Incorporated as a Stock Company by the State of New Jersey 


FORREST F. DRYDEN, President 





Success 











‘ 





WARNS. AGAINST? PRATERNAL 


ONLY OPTIONAL, 





ITS BENEFITS 





Insurance Commissioner Young of 
North Carolina Shows Up Condition 
of Order. 





Insurance Commissioner James R. 
Young, of North Carolina, has issued 
a warning to the citizens of that State 
against the activity of a socalled fra- 
1ernal organization known as the “I. L. 
U. Grand Lodge.” In a public warning 
Insurance Commissioner Young says: 

“The public are warned not to be- 
come members of either the Grand 
Lodge or subordinate lodges, believing 
that they are obtaining insurance, as 
the matter of paying insurance bene- 
fits is purely optional with board of 
trustees. The association is not li- 
censed in Ohio or North Carolina, and 
any one working for them in this State 
lays himself liable to fine and impris- 
onment, and will be promptly prose- 
cutted. 

“I am just in receipt of a statement 
from Insurance Commissioner Lemert 
cf Ohio, who has at my request looked 
into the methods and conditions of this 
Society that is attempting to do busi- 
ness with our people. 

“Judge Lemert’s examination shows: 

“Capital stock, $50,000, divided into 
shares of $1 each; of 9,598 shares out- 
standing stock 8,989 shares are owned 
by the president and secretary-treasur- 
er. Eight thousand shares were pur- 
chased by the president and secretary 
at 15 cents per share, while the mem- 
bers bought at and above par. F 

“Officers—_W. G. Critchlow is presi- 
dent and his wife, J. H. Elliott, is sec- 
retary and treasurer. The president’s 
salary is $5,000 and secretary-treasur- 
er’s $1,800. Total salaries 1908, over 
$9,000. 

“Membership.—On September 30, 
1909, the Society had 270 subordinate 
lodges, with total membership 4,789 
(only six located in Ohio). Ninety per 
cent. are negroes and 4,665 located in 
Southern States. Only about 91 mem- 
bers can vote in Grand Lodge. 

“Benefits.—The regulations prescribe 
that the board of trustees or any com- 
mittee appointed by them may pay to 
members or beneficiaries in good 
standing such cash benefits as they 
may deem proper and just, not to ex- 
ceed $100. 

“Record.—In 1907 collected $25,- 
168.27; paid in benefits, $2,937.50. In 
1908 collected $32,068.47; paid in bene- 
fits, $2,559.50. In 1909 colleced to Sep- 
tember 30, $17,732.62; paid in benefits, 
$945.” 


WHY HE CARRIES $100,000. 








Corporation Officer Tells How He 
Came to Increase His Life Insur- 
ance Up to Company’s Limit. 





Why does one man keep increasing 
his line of life insurance until he car- 
ries the limit in a company and what 
argument might be brought to bear on 
others who are admittedly underin- 
sured to do the same? It is a problem 
that many life insurance men have 
tried to ‘solve. 

Herbert N. Wright, vice-president of 
the Wright Wire Co. of Worcester, Mass, 
carries the limit on a single life in the 
Mutual Benefit of Newark. In telling 
how and why he took on his line of 
protection he says: 

“Some years ago I decided to get all 
the Mutual Benefit would give me be- 
fore applying elsewhere, and following 
is a record of my applications to your 
Company: 1899, $10,000; 1901, $7,000; 
1907, $23,000; 1910, $20,000; 1911, $15,- 
000, making your then limit, and $5,000 
through your office in another com- 
pany; 1913, $25,000; a total of $105,000, 
and all on fairly high-premium endow- 
ment plans—which plans I strongly 
prefer. 

“The Company calls its part of my 
life insurance transactions ‘cumulative 
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ities My part has been ‘ ‘cnsiuaeel 
acquisition’ of the very best properties 
a man can possess himself of. Few 
bien are keen enough to make wise 
general investments. About ninety- 
pine out of every hundred men should 
use the greater part of their surplus in 
purchasing good life insurance, for 
such investments never go back on a 
man.” 


GRANGES FORM LIFE COMPANY. 





New York and Pennsylvania Farmers 
Plan Stock Company With 
Capital of $200,000. 





Officers of the New York State 
Grange, in co-operation with National 
Grange leaders, are planning the or- 
ganization of a stock life insurance 
company which will make a special 
feature of life insurance for farmers 
and also loans to farmers on farm 
mortgages. 

Past State Master E. B. Norris of 
New York is to be at the head of the 
company, the majority stock in which 
will be owned by members of the 
grange, so they will control its manage- 
ment. The purpose of the company is 
not only to furnish life insurance to 
farmers, but also to serve as a source 
of farm loans on first mortgages. 

The charter of the proposed company 
calls for $200,000 capital, with the re- 
quired $100,000 reserve. The agreement 
requires that at least 1,200 shares of 
the 2,000 (at $165 each) must be taken 
by grangers. It is said that about all 
of the stock has been placed. The 
company it is expected will organize 
under the stringent laws of New York. 

It is said that the national grange, 
the New York State grange and the 
Pennsylvania State grange have given 
their approval of the plan. It is claim- 
ed that the new scheme for farmers’ 
insurance will escape the pitfalls of for- 
mer similar organizations that have 
been attempted. 





HANDLING RATED-UP CASES. 





New York Life Rated-Up Risk 25 Years 
and Man Died Two Years After 
Making Application. 





A young man, 27 years of age, cashier 
in a large business house, having a 
wife and family, applied to the New 
York Life for insurance on the Ordinary 
Life plan. He had been declined by 
two companies, but carried a little fra- 
ternal insurance. Here is a brief his- 
tory of the case: 

The New York Life offered him a 20- 
Year Endowment, rated-up 25 years, 
from age 27 to 52, on account of serious 
heart Seubie. The applicant believed 
that the Company was mistaken and 
refused to accept the policy, saying he 
could carry the risk himself. 

He died on October 26, 1913, of the 
very trouble for which the policy was 
rated up, less than two years after he 
made the application, leaving a widow 
and two small children. 

“The incident needs no comment,” 
says the Company. “It is in itself the 
strongest argument: First, that the 
Company is in a position to know what 
it is talking about when it rates a case, 
at least it is in a better position than 
anyone else to know the facts; second, 
that a client ought every time to under- 
stand that an offer from this Company 
is from an expert, and that the insur- 
ance should be taken while the man can 
get it.” 





Died Before Policy was Issued. 





The Kansas City Life had an inter- 
esting case recently that illustrates and 
emphasizes the life insurance moral, 
“You Never Can Tell.” <A prosperous 
farmer of Loveland, Colo., applied to 


the Company for an ordinary policy, 
paying the first premium. His applica- 
tion was approved, but before the 
policy was issued, the man suffered sun- 





Equitable Advantages 


SOME OF THE GOOD THINGS ENJOYED 
BY EQUITABLE REPRESENTATIVES 


The backing of one of the flargest and strongest financial 
institutions in the world. 


A Participating Company. 
A Prompt Paying Company. Of the 5,153 domestic death claims 


paid by the Equitable during 1912, nearly 98% were paid within 
one day after receipt of ‘“ Proofs of Death.’’ 


A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 


A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Group Insurance, 
Monthly Premium Insurance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of Annuities. 


A Company sufficiently large and strong to insure applicants for 
large amounts under a single policy. 


A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company whose canvassing documents are comprchensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

The Society has openings in practically every State for energetic soliciting 
agents of character and ability. Address 


The Equitable Life Assurance many of the United States 


165 BROADWAY - - NEW YORK 














OPEN TERRITORY 





Personal Producers who have also ability to organize 
territory and build a staff of productive agents will find 


abundant opportunity and salable policies with 


Scranton Life Insurance Company 


JAS. S. McANULTY, President 
SCRANTON, PA. 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 











stroke and died. The claim was paid 
although the policy had not been issued. 





1850 1913 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for the mselves, in addition to first year’s com- 
mission, a renewal interest insuring an income for the future. Address the Company at its Home 
Office, 277 Broadway. New York City. 
JOHN P. MUNN, M. D., President 
FINANCE {CLARENCE H. KELSEY, Pres. Tithe Guarantee and Trust Co. 

COMMITTEE | WILLIAM H. PORTER, Banker EDWARD TOWNSEND, Pres. lwporters and Traders Nat. Bank 
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DECISION ON TERM POLICY 


INVOLVED THE SUICIDE CLAUSE. 








Under Convertible Provision Insured 
Secured New Policy and Suicided 
Within the Year Limit. 





Mention has been made of a decision 
by the New York Supreme Court in 
which a term policy was construed as 
continuing as an original contract al- 
though the insured, under the converti- 
tie provision, elected to take a new 
policy bearing a new date of issue. 
The case grew out of the suicide of 
the insured within one year after the 
new policy was issued. The case was 
Gans vs. Aetna Life. 

The quesion was on the construction 
of a policy issuei under the converti- 
ble provision of an original term poli- 
cy. The term policy provided that the 
insured should have the choice of ex- 
changing for a life policy of the origi- 
nal date, or for a new policy bearing 
the new date. He chose the latter, and 
committed suicide within one year af- 
ter its issue. The Company contended 
that the policy was void on account of 
suicide, while the plaintiff contended 
that the indisputable provision ran 
from the date of the original policy. 

Justice Platzek held that the new 
policy was merely a continuation of the 
original conwact and found for the 
plaintiff, Gans, on this construction. 
in his opinion Justice Platzek said: 

“In this action plaintiff seeks to re- 
cover the sum of $4,000 upon two sep- 
arate policies of. life insurance issued 
by the defendant company to the plain- 
tiff’s testator. The original policies 
were issued April 5, 1907, and known 
as five-year term policies. During the 
life of these policies the insured ap- 
plied to exchange the term policies for 
changed irsurance on his life, in ac- 
cordance with the conditions of the 
first policies, and policies on his life, 
identical in form with the original, 
were thereupon isued by the company 
to the insured in exchange for the term 
policies. The conclusion is irresistible 
that the policies issued April 5, 1907, 
and the policies in suit issued April 5, 
1912, constitute but one entire contract 
bheween the insured and the insurer. 
The effect of the conversion of the pol- 
icies from one form to another is 
merely a turning or changing from one 
state or form to another by an ex- 
change into an equivalent thing. The 
form of the policies do not constitute 
the contracts between the insured and 
the insurer, being only the written evi- 
dence thereof. The surrender of the 
first policies cannot necessarily be re- 
garded as a surrender of right ac- 
quired under the original contract of 
insurance. The policies in suit which 
replaced the first policies did not create 
a new contract, but only continued the 
original agreement. It has been held 


was not a new contract. 
a continuation of the original contract 
under the option which gave the holder 
thereof the right, after two or more an- 
hual premiums had been paid, to cease 
paying the annual premiums and take 
2 paid-up policy in exchange for the 
first one. It was a change in the mere 
form of the contract expressly provid- 
ed for by its own terms, It is true that 
the first policy, the original evidence of 
the contract between the insured and 
the company, was “surrendered to the 
company and canceled” when the paid- 
up policy was issued, but this was sim- 
ply a 
the terms of the original contract. The 
contract was continued, as it provided 
that it might be, in the form of a paid- 
up policy such as was accepted by the 
defendant. It was not a modification, 
but a fulfillment of the original con- 
tract.’ Other questions are urged 
which need not be considered or de- 
eided for the purpose of determining 
this case. A verdict is directed for 
the plaintiff for the sum of $4,000 and 
interest. Findings and form of judg- 
nient may be submitted. 





MANAGER HAZLETON’S MEN MEET 





Maine Agents of Equitable Life Gather 
at Portland in Enthusiastic 
Annual Meeting. 





. The agents of the Equitable Life in 
Maine, under Manager Franklin P. 
Hazleton, gathered at Portland last 
week for their annual agency meeting. 
Manager Hazleton has a fine field or- 
ganization in his territory and these 
gatherings are always occasions of en- 
thusiasm and profitable discussion. 
William E. Taylor, superintendent 
agencies at the home office was 
present, having gone to Portland es- 
pecially for the meeting. Mr. Taylor 
met each of the agents at a preliminary 
reception and he was the guest of hon- 
cr and chief speaker at the banquet in 
the evening. 


of 





PHILADELPHIA AGENCY CHANGE 


Amos Wakelin Retires From Marston & 
Wakelin, General Agents for New 
England Mutual Life. 


Marston & Smalley, Land Title Build 
ing, Philadelphia, succeed Marston & 
Wakelin as general agents for the New 
England Mutual Life, for Pennsylvania, 
Delaware and South New Jersey. The 
change is due to the retirement Decem- 
ber 31, of Amos Wakelin, for more than 
forty-seven years a representative of 
the Company in that territory. The 
new firm is composed of the present 
partners, Henry W. Marston and W. A. 
Smalley. 


Johnston & Clark’s Good Business. 





Johnston & Clark, of Detroit, general 


It was simply 


part of, and in compliance with, | 
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is Always Room at the Top 
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Write to 


J. L. BABLER 


International Life 


ST. LOUIS 








LIFE 


ACCIDENT 
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District Agents Wanted 


: Throughout Pennsylvania AA 


Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 











San Antonio Life Insurance Company, 


SAN ANTONIO 
TEXAS 


HENRY A. HODGE, President 











that a paid-up policy was not a new agents of the Mutual Benefit Life, ° . 
contract, but simply a continuation of wrote a total business for November Surplus to Policyholders Insurance - Force, $4,715,584.00 
the original agreement (Dannhauser vs. of $419,000 upon 210 lives of which $31,- $388,324.02 2064 policies, with prems., $163,100.92 
Wallenstein, 169 N. Y., 199: McDonnell 000 upon 8 lives was converted into GAINS DURING 1912 
abama, 401: Barry vs. Brune. 71 N. Y., a five-year term. The total business of ny nena? wee ge gy patesoas ii 9 
261). In Dannhauser vs. Wallenstein the agency for the eleven months is wae ‘ INSURANCE IN FORCE, $631,934 
(supra), at page 297, Werner, J., writing $5.238,200 upon 2,252 lives of which GROWTH IN ASSETS 
for the court. said: ‘We are, however, £1£2,000 upon 60 lives was converted 1910—$426,085.00 1911--$485.915.57 €5 4.04 
ef the opinion that the paid-up policy into a five year term. 
Solicitors are like gizzards, no good without grit. How many times have you promised yourself to cut ‘loose from your present environ- 


ment and connect with some young company where you can find a future worth consideriug ? 
you have always traveled in, and look out into the wide world, you lack grit to make the first step, don’t you ? 
spring of success, but a mainspring has no force unless you wind it up. 


Grit is the key with which you can do the winding. 


When you climb to the top of the rut 


malu- 
f you 


Ambition is the 


Gen’l Manager Agencies 








have ambition enough to desire a better position, and grit enough to go after it, you can spend the winter mouths in a country where 
the sun shines every day; where the roses bloom perpetually ; where frosts are few and a freeze almost unknown. You can secure a 
good position in a state where only eleven companies wrote as much asa million each last year; where a competitor does not lurk 
behind every bush, and the first wail of a new born infant is not “hard times.” If you have the grit to make a change and a reasonable 
amount of ability you can obtain a connection with the Louisiana State Life Insurance Company, of Shreveport, Louisiana, that will 
mean the realization of all your dreams. That will mean promotion as rapidly as you are entitled to it and the capitalization of your 
individuality at its full value. The president of this Company is W. T. Ckawrorp ; Vice-President and General Manager, L D. Prewrrr: 
Superintendent of Agencies, J. F. Wei.ineton, all of Shrevey ort, La. 
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CALCULATION OF THE PREMIUM 


JACKSON. 





IN LECTURE BY J. A. 


Some Technical Phases of Subject Ex- 
plained in Course at University 
of Cincinnati. 


A lecture on “The Calculation cf the 
Premium” was delivered in the insur- 
ance course before the University of 
Cincinnati Tuesday evening, by J. A. 
Jackson, of the Mutual Life of New 
York, in which he explained some tech- 
nical phases of the subject. 

Referring to the subject of the eve- 
ning’s address as announced, Mr. .Jack- 
son stated that an illustration of the 
inethods employed by the actuary in 
the computation of the life insurance 
premium would be out of place in a 
popular lecture, for the reason that a 
process so technical would not be read- 
ily followed by a popular audience; 
but the principle underlying the actu- 
arial method is simple enough to be 
understood by anyone having a knowl- 
edge of primary arithmetic. This is all 
hat the layman requires—to know of 
his own knowledge that the principles 
upon which the computation of the 
premium is based are sound and prac- 
tical. 

Before proceeding to explain the 
computation of the premium the speak- 


er suggested that the explanation 
would be more readily understood af- 
r an actual demonstration of the fact 
that the. premium as calculated by the 
ctuary is correct—that is, that when 
the premium is paid according to con- 
ract on a number of policies large 


enough to secure the effect of the law 





of average, it will serve to create and 
vaintain a l ithematically suffi- 
ent for t of all those pol- 
es in full, as they mature by the 
death of the insured, until the last 


policyholder passes away. 
large chart, the speak- 
presented what da “Verifi- 
Table,” calculated to demon- 
trate the sufficiency of the premium. 
traces the experience of a 
- 


vpothetical company, consisting of 


By means of a 
he term 


ition 





1e table 





(2.364 policies of $1,000 each, all issued 
the ordinary life plan at and 
howing tt accumulation of net 


age 56, 


the 








emiums with interest from year to 
r ind the pavment of death claims 
+} n according to the mortal- 


ity table. The verification table is re 
produced at the end of this article. 
Component Parts of the Premium. 
The explanation was made that the 
premium paid by the policyholder con- 
ists of two parts, the net premium 
and the loading. The latter is for ex- 
snses and contingencies, and it may 
e taken for granted that it will be 
ufficient for the purpose. The net 
ium is for the payment of policy 
ims only. Ignoring the loading, and 
assuming that the hypothetical com- 
any is conducted without expense, the 
able treats only of the net premium; 
for the policyholder is concerned to 
that net premoum will 
for the payment of al! 


know only the 
} sufficient 


policy claims. 


The net premium for an ordinary life | 


policy of $1,000 issued at age 56 is 
$47.76: and this is to be paid at the 
teginning of every policy year until 
the death of the insured. It is assumed 





funds will earn 
> net premi- 
interest at the as- 
the insur- 
the re- 





rat the ercumulating 


° ner cent. interest, and 
ums collected plus 
will constitute 
feommonlyv called 
serve) which all policy 
are to be paid. 

The transactions of the first vear, as 
stown by the verification table, were as 
follows: With 63,364 policyholders,each 
paying a net premium of $47.76, the net 
nremium income of the first year was 
$3,026,321.35. 
rome add 3 
vear’s interest at 


med rate 
fund 


from 


ance 
claims 


cent., being 
the assumed 
and the sum 
$2,117,110.99, con- 


we one 


per 


amounting to $90,789.64, 
of these two items, 


To this net premium in-| 


rate, | 


stitutes the total insurance fund, or re- 
serve, of the first year. 

The Reserve or Insurance Fund. 

Special attention was here called to 
the fact that the so-called reserve in 
life insurance, which is so generally 
misunderstood by the public, is merely 
the insurance fund, or, as it might be 
termed, the mortality fund, of the com- 
pany, from which all death claims, en- 
dowments, and other policy claims are 
paid. No death benefit, endowment, or 
surrender value of any kind is ever 
paid, either in whole or in part, from 
any other source than the reserve and 
no part of the reserve can be applied 
lawfully to any other purpose than the 
payment of policy claims. 

According to the American Experi- 
ence Table of Mortality, 1,260 of our 
(3,364 policies will mature by death in 
the first year, calling for the payment of 
$1.260,000 in death claims. Deducting 
this sum from the reserve, or insur- 
ance fund, of $3,117,110.99, we have a 
balance at the end of the vear of $1,- 
£57,110.99, which constitutes the termi- 
nal reserve of the first vear. 

The Interest Rate. 

The transactions noted constitute the 

first year’s business of our hypothetical 


company. In practice, death claims 
are paid as they accrue during the 


year: therefore the net premium income 
of $3,026,321.25, collected at the begin- 
ning of the year, will not all be earn- 
ing interest during the entire year. 
Nevertheless, the 3 per cent. on the en- 
tire amount is to be added thereto; and 
this is practicable for the reason that, 
in practice, the interest earned is 
naturally more than 3 per cent. Under 
present conditions, a company might 
easily earn enough to add even 4 per 
cent. to the net premium income if that 
were necessary; but inasmuch as many 
policies issued now will still be in force 
50 or 69 years hence, or even more, it 
would be unsafe to assume that as 
much as 4 per cent. will be earned dur 
ing that whole period. If, in practice, 
more than 3 per cent. is earned in 
vear on the entire initial reserve, 
excess will be refunded to the 
holders at the beginning of the year as 
“dividend,” for such excess 
needed in the payment of 


any 
the 


nolicy- 


a so-called 

will not be 

claims. 
The Second Year. 


At the beginning of the second year, 


there will be only 62,194 policyholders 
still living, 1,260 having died in the first 
year. Collecting from each of these 











says: 


| 


| understanding of 


at the present time. 





Insurance Commissioner 
Preus of Minnesota 


If there were a proper 


the 


merits of Life Insurance- 
| as well as the proper feel- 
| ing of obligation on the 
| part of every provider, 
there can be no doubt 
| but what the average 
insurance of the provider 
in the United States would 
be anywhere from four 
to ten times as great as 








the net premium of $47.76, our premium 
receipts at the beginning of the second 
Adding 


year will be $2,966,142.62 


this the terminal reserve, or balane 


the insurance fund at the 
a total reserve, or 
ihe beginning of 


$4,823,253.61. 


the 
This is 
reserve of 
we have a total reserve for 
* of $4,967,951.22. 
nortality table, 1,! 
die in the second year, 
payment of $1,325,000. 
amount from the total 


967,951.22, we have a 








year of $3,642,951.22. 
this 


Repeating process 


ing from each living 


of the previous year, 
combined amount at 


the 
According 
policyholders will 
calling for 
Deducting 
reserve of 
balance, or . 
minal reserve, at the end of the second 


year 
year ag illustrated by the chart 


end of 
first year, to wit; $1,857,110.99, we 
insurance 
second 
called 
the second year. 
per cent. interest as before, $144,697.61, 
second 
to the 


policyholder 
net premium of $47.76, adding to the 
sum thus received the terminal reserve 
improving 
3 per cent. interest. 


to 

of 
the 
have 
fund, 
year 
the 


of 
initial 
Adding 


the 
this 
$4,- 


after 
collect- 
the 


the 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


-The Fifty-third Annual Statement 
of the Home Life Insurance Company 
of which Geo. E, Ide is President, shows 
that most ory progres ha 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000.000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most conr- 
servative basis of valuation a surplus 
of nearly two millions, above 
the fund of two and one-half millions 
which is set for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 


‘The Com’cl & Fin’cl Chron.” 1-25-13, 
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over and 


apart 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts 
256 Broadway, New York, N. Y. 








UNEXCELLED IN 
Favorable Mortality 


-——AND— 


Economy of Management 


THE 





Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 


Annual Dividends 





and deducting therefrom the total death 
claims of the year, as indicated by the 
mortality table, we come to the begin- 
ning of the 40th year, when only 3 of 
our original 63,364 policyholders are 
still living, according to the American 
Experience Table. Collecting from each 
of these the net premium of $47.76, we 
have a total premium income in the 
40th year of $143.28. Adding the ter- 
minal reserve of the previous year, $2,- 
769.34, we have an initial reserve at the 
beginnig of the 40th year of $2,912.62. 
Adding to this 3 per cent. interest, 
$87.38, as has been done in each previ- 
ous year, we have a total insurance 
fund, or reserve, of $3,000 at the end of 
the 40th year, or just enough to pay 
the three remaining policies in full, the 
holders of which are assumed by the 
mortality table not to live beyond the 
end of that year, at the attained age 
of 96. 

The demonstration proves conclusive- 
ly that a net premium of $47.76, on an 
ordinary life of $1,000 issued at age 56, 
and collected from a suflicient number 
of policyholders will exactly suffice for 
the payment of all policies in full unto 
the last man, provided the funds earn 
© per cent. interest and provided the 
deaths occur as indicated by the table. 
A similar process would have the ade- 
quacy of the net premium, as computed 
by the actuary, at any other age and 
for any other form of policy. 

Withdrawals Not Considered. 

In the foregoing process we have 

taken no note of the fact that in prac- 


tice some of those who insure will sub- 
sequently cease paying premiums and 
lrop out of the company. We have 
assumed that al! members will re- 

in to the end, for we have under- 
uken to pay $1,000 to the beneficiaries 


of each at death, and we must be pre- 
pared to do this in every case. In prac- 
tice, a company allows the withdraw- 
member, after a time, an 
equitable portion of the insurance fund, 


stated 


che effect being to leave the company 
in the same condition financially as if 
the withdrawing member had not in- 





th 
tle 


sured in first 
New Members Not Required. 
Neither have we in this demonstra- 


place. 





tion taken into account the effect of 
ew members, for the 63,364 persons 
lust themselves put up the money 
that will 1 required to pay for their 
own insurance. We do not depend 
*pon the addition of “new blood,” and 


(Continued on page 8.) 
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MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 


S] lendid commission contracts 


direct with the Company to agents in 
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Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 
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SUPREME COURT HAS TAX CASE 


BRIEF BY MUTUAL BENEFIT LIFE. 


Government Asks Review of Appeals 
Court Decision Which Sustained 
Position of Companies. 


(Continued from page 2.) 

seven months before the Tariff Act of 
1913 was enacted. The decision was 
known to the legislators, and appears 
in the record of their proceeding 
(Cong. Record, May 6, 1913, page 1209). 
In the new Act, Congress evidently 
approved the construction the courts 
put on the former Act; considered it 
consonant with public policy, and by 
the above-quoted proviso determined 
to prevent any future question thereon. 

Congress thus re-affirmed the public 
policy expressed in the Income Tax 
Act of June 30, 1864, as amended July 
13, 1866, fully quoted in Central Na- 
tional Bank vs. U, S., 187 U. S., 355; 
34 L. Ed., 703, imposing a tax upon 
dividends declared by corporations, 
“provided, that the tax upon the divi- 
dends of life insurance companies shall 
not be deemed due until such dividends 
are payable, nor shall the portion of 
premiums returned by the mutual life 
insurance companies to their policy- 
holders, nor the annual or semi-annual 
interest allowed or paid to the deposit- 
ors in savings banks or savings insti- 
tutions, be considered as dividends.” 

The decisions of the Circuit Court 
and of the United States Circuit Court 
of Appeals in this case were consonant 


with the public policy thus repeatedly 
declared by Congress. 
Furthermore, as is 
both opinions (R. 45, 57,) to again tax 
in a given year the excess premiums 
of a previous year, which had already 
been taxed, would be double taxation, 
and, in the words of the United States 
Circuit Court of Appeals, would con- 
stitute “an exceptional burden,” which 
should -only be imposed by language 
that is “clear and unambiguous.” 
This fatal objection applies not only 
when so-called “dividends” are allowed 
in reduction of renewal premiums, but 
also when applied to the purchase of 
additional insurance, or to shorten the 
premium-paying period of the policy; 
for, in all these cases the so-called 
“dividends” consist of excess of pre- 
miums paid in previous years that had 
already borne the burden of the tax; 


clearly shown in 


and in the last two instances the full, 
stipulated premiums are paid on re- 
newal, and therefore bear their full 
burden of taxation for the curren: 
year. No premium payment can thus 
ever escape taxation once. The suppos- 
ed inconsistency between these methods 


therefore, 
argument 


application, 
petitioner’s 
fails. 


of 
and 
on 


disappears, 
based there- 


V. 

The judgment in this case embraced 
three other items, aggregating about 
$1,000 (R, 51, items, 2, 3 and 4), being 
the amount of additional tax levied by 
the Government on account of supple- 
mentary policy contracts; on account 
of premiums due but not received; and 
on account of depreciation for furniture 
(R. 33 These items are more fully 


33). 





BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 


us your 


W. S. WELD, 





Liberal Contracts to Productive Agents 


If unattached 
name, 
ence and fur 
tion for an agency, if in authorized territory, 
will be submitted. 


and interested, kindly give 
age, address, state experi- 


nish references, and a proposi- 


W. D. WYMAN, 


Superintendent of Agencies 


President 





os 








WILMER L. MOORE, Predion 


The Special 


and renewals, 


Agent’s contract, w 
offers opportunity 





HALF PREMIUM 
with attractive not ap- 
pearing in policy contract issued 
by any other Company, is doub- 
ling the earning capacity the 
Agents of 


The Southern States Life 
Insurance Company 
ATLANTA, GEORGIA 


ith liberal first year’s commissions, 
to men of character worth. 


POLICY, 


features, 


of 


and 











PAN-AMERICAN LIFE 


NEW ORL 


Has ‘just completed a most successful bt 


Statement as of January Ist. 
few openings for ambitious, ene rgetic, 
ability. For further particulars address: 


Cc. H, ELLIS, 


shows a phenomenal record achieved in the Insurance World. 
The Pan-American Life rae Company has a 


WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 


INSURANCE COMPANY 


EANS, 


President 
work 
ncial 


Its first nine months’ 
Send for our Fin 
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live Life Insurance Men of character and 


E. G. SIMMONS, Vice-President, 














Insurance 
Assets over One Million. 





Important nevennee ae 








HOUSTON, TEXAS 


in force éver Twenty Millions of dollars. 


Business received first cight months, 1913, over Eight Million 
(average One Million a month). 
We want a capable general agent for vacant office. | 

| 














| 
Life Insurance Needs No 
Defender of Its 


| Virtue 


In his annual report to the 
Governor of Minnesota, 
Insurance Commissioner 
J. A. O. Preus says of 
Life Insurance: 


“ Life Insurance needs no 
defender for its existence; 
it needs no advocate for 
its virtue. Every good 
citizen, who understands 
insurance, will purchase 
it to the same extent that 
his dependents require 
and his resources allow. 
A knowledge of Life 
_ Insurance and the realiza- 
tion of one’s moral obliga- 
tions is its source of 
maintenance.” 
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A TERM POLICY FOR LIFE. 


any | 


Factors That Enter Into Such a Propo- | 


sition—Encounters Actuarial and 
Legal Complications. 





An applicant recently 
not obtain what he 
term policy for life.” The 
idea was that such a policy could be 
devised with a level premium for life 
much lower than the Ordinary Life 
rate if the policy had no cash, loan and 
paid-up values. 

The American Experience Table of 
Mortality assumes 95 to be the extreme 
limit of age; that is, the last three per- 
}sons of the 100,000 beginning at age 10 
}die at age 95. Thus a term policy for 
life would be a policy payable at or 
before age 95, at whatever death 
|might occur. But that is exactly what 
a whole life contract provides for. 
Therefore an Ordinary Life policy is 
a term policy for life. The mathemati- 
cal net annual premiums for “a term 
policy for life,” an Ordinary Life pol- 
icy and an Endowment payable at age 
95, are identical. Also the reserves ac- 
cumulated on which the cash and loan 
values are based would be the same 
under each such plan. 

Keeping in mind the identity of “a 
term policy for life” and an Ordinary 
Life policy, the notion of our corre- 
spondent seems to have been that if no 
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called “a 
applicant’s 
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asked why he} 





surrender values are allowed on Ordi-' 





nary Life policies, that is if the reserve 
values of lapsed policies revert to the 
company as forfieture profits, the 
Ordinary Life premium charged could 
be considerably reduced. This question 
is not at all umreasonable. The reserve 
accumulations may be considered as 
carried forward to meet death losses 
and surrender values and if the Com- 
pany were relieved of its obligation to 
pay any surrender values, could not the 
expected forfeitures be discontinued so 
as to lower the premium rates payable? 
There are, however, several reasons 
why lapses cannot be taken into ac- 
count in fixing premiums. The first is 
that lapses cannot be foretold. We 
know with considerable accuracy how 
many deaths are to be expected, but 
nobody knows how many lapses could 
be expected among the holders of “term 
policies for life.” Any considerable dis- 
count for expected lapse profits would 
be hazardous and therefore in comput- 
ing premiums life insurance companies 
adopt the only safe assumption possi- 
ble, namely, that there will be no 
lapses. Another reason why a life pol- 
icy without cash and loan values can- 
not be offered is that the laws of most 
of the States provide that no such pol- 
icy may be issued unless it contains a 
provision for equitable cash or loan 
values, based upon the reserves accum- 
ulated on interest and mortality as- 
sumption alone, 


NEW JERSEY APPOINTMENTS. 


Aetna Life: 
Springfield; David 
Orange; George W. 


William N. Heard, 
H. Howie, East 
Phillips, Jonathan 








H. P. Stevens, Newark. Equitable Life: 
W. H. K. Depue, Washington, D. C.; 
Fidelity Mutual: Wiliam F. Muth, 
Newark. Germania Life: J. Elliot Hall, 
Newark. Mutual Life: J.C. De Turk, 
L. C. Neumann, New York; W. D. 
Young, Montclair. North American 
Life: Morris H. Greenfield, Henry 8S. 
Altai, Newark. Northwestern Mutual: 
Benjamin C. Mead, Rahway. Provident 
Life & Trust: J. H. Crispin, Salem; 
Dudley A. Daland, Elizabeth Herman 
Hotz, Newark. Philadelphia Life: 
Isaiah Collins, Paterson; Simon Hey- 
man, Newark. 

The Toledo Traveling Men's Life In- 

rance Co. expects to commence busi- 
I January 1 

THE 


FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates ona full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1913..... $61,418,397.99 
Liabilities 57,329,587.56 
Surplus 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 
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“The Joint 20-Year En- 

Insurance dowment is an ideal con- 
Attractive tract for the mutual in- 
For Wives surance protection and 
investment of a man and 

his wife,” says R. W. Stevens, vice- 


president of the Illinois Life. 
“Assuming that the age of the hus- 
band is 35 and wife 30, making the 
equivalent equal ages the annual 
premium at which age the Joint 20-Year 
Endowment is $56.89 per $1,000, the 
canvass should be something as follows: 
“Mr. Prospect, my company is issuing 
a very attractive insurance and invest- 
ment contract in which is combined in- 
surance for both yourself and your 
wife, as well as the payment to you of 
the sum insured if both of you are liv- 


99 
Oo, 


ing at the end of twenty years. 
“At your age, 35, such a contract 


would cost on your life alone $51.44 per 
$1,000 the first year, and $44.24 annual- 
ly thereafter, whereas, for an additional 
premium of only $5.45 the first year, and 
$5.54 annually thereafter, the contract 


can be made to include your wife and 
will provide that in the event of her 
death the full amount of the insurance 
shall be paid to you. In other words, 
it is possible for you to combine with 
your own insurance and investment an 
insurance on the life of your wife at 


an annual cost of less than $6. 

“At the end of twenty years, if both 
you and your wife are living, the com- 
pany will pay to you $1,000 in cash. The 
total of the premiums required in twen- 
ty years is $1,002.71, or in other words 
the net cost of twenty years’ protection 
for yourself and wife would be only 
$2.71. 

“The cost of 
the insurance with 
slight, and the advantage of having her 
life covered with yours is so great, that 
you certainly cannot afford to let this 
opportunity pass. 

“If, in presenting the Joint Life policy, 








including your wife in 


contract you is so 


























you will follow the plan of showing for 
what a slight additional premium the 
life of the wife may be insured also, 
you will meet with far greater success 
in the placing of these pclicies than is 
possible by following the plan of con- 
the premium as_ applicable 
to the two lives covered.” 
= x 
years of ex 
Don’t Swamp ive con 
the Prospect need f leclare 
With Facts an agent, “that the 
mors imple I can make } selling 
talk to ny Prospexc ew yints 
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i] l al ) hang a 8) ( to 
i di \ i ride nt de il In gli lI = 
gene lities 
A f V 31] le fact told nan en- 
th istic raightf vard manner will 
get more name on the dotted line, 
mor annual t in the con 
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celed i . 1 lost renewals i 
ill t InK OI ] ; liv oO ad 
e ol talk 
The easiest 1orte and oO di 
ect lit between vo dividuals on 
in rance proposition is a mple 
straightforward ta dw elieve in 
following it most religious] 
We like to do that also. cause it 
enable us to cover these direct lines 
f ee! ) lal I f yuld-be 
licyholders and ourselves 
It is not necessary to cover ever 
talking-point in one interview. 
The company does that in ich a 
1ccessful manner that the “wavfaring 
man, though a fool, need not err.” 
That is where we got our tip—right 
rom the contract the company puts 


out. Can you beat it? 
Let istomer study the contract 
on his own time instead of yours. 
Time is money, you know, but don’t 


the ¢ 


try to make people think you are a 
millionaire by showing them how 
much you have on your hands. 
Personality, enthusiasm and straight- 
forward assertions are what convince. 
Don’t try to use the con in our busi- 





CALL ON COMPTON 


ness, only in conquer, convince and 
conduct. 

When you have conquered your 
prospect’s possibly frigid reception by 
your pleasing personality, convince 
him by a few pointers put in an en- 
thusiastic manner, and then conduct 
him along the most direct line to the 
examining physician’s office. 

* at * | 

R. W. Stevens, vice- | 

Always president of the Il- 
Keep Tabon linois Life, says: “The 
Yourself life insurance  sales- 
man is the sole pro- 


prietor of his own time and while the 
fact of this proprietorship is one of the 
attractive features of the salesman’s 
occupation, yet for the reason that the 
art of managing one’s self is very diffi- 


cult to learn, lack of competent super- | 


vision is responsible for more failures 


in the ranks of life underwriters than 
any other single cause. 

‘It goes without saying that 
every man who is earnestly desjrous 
of making the most out of himself 
should have some regular system of 


taking stock as to his progress. 
“None of us like to feel that we are 


idlers, or that we are wasting time ana| 


opportunities, and we all know 
pleasurable satisfaction that comes at 
the close of those strenuous business 
days on which we have accomplished 
omething of real tangible value. 

“While it is an excellent rule to live 
each day as you would like to have 
lived had you known it was to be your 
last, yet the majority of us cannot 
maintain such a standard, though by 
striving for such perfection a material 
improvement in our progress, material 
and otherwise, must be shown. 

“Next to yourself and those who 
more directly and largely benefit from 
results of your insurance efforts, 
no one takes a keener pride and satis- 
faction in your success as a life under- 
writer than does the home office of the 
Illinois Life Insurance Company. Your 
uccess is your company’s success, and 
the officers of your company take a 
keen human interest in your well-be- 
ing and laudable accomplishments, for 
which reason they are constantly rack- 


the 


ing their brains for ideas to suggest 
to you, the following of which may 
mean increased individual efficiency. 
“In urging you to make six inter- 
views each day, the thought in our 
minds is not to drive you to do some- 


thing against your will, but we make 
that suggestion because experience has 
cemonstrated that consistent,  per- 
sistent work along straight canvassing 
ines is absolutely essential to the 
fullest success as a life insurance 
alesman. 

“The enclosed form which has been 
advantageously by many insur- 
ance ssmen in keeping tab on them- 
selves is suggested for your daily use; 
and we would like to have you send 
us such a summary as this at the close 
of each month setting forth your ef- 
forts and the results accomplished. 
This form or a variation therefrom, 
can be made up by yourself, or if you 
cesire we will send you a supply; in 
any event you ought to use it.” 


used 
sal 





Cleveland Life Aniversary. 

The Cleveland Life is sending to its 
policyholders and agents a handsome 
vecial number of “The Co-Worker” in 
‘ommemoration of the sixth anniver- 
sary of the Cleveland Life. This num- 
her contains an account of the reinsur- 
ence by the company of the business 
of the Great Northern Life of Toledo 
and also an account of the second an- 
nual convention of the Foremost Club 
of the Cleveland Life composed of its 
largest producers. 


the | 


December 11, 1913. 


oo, Sree Sars 
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The Service Route to Success 


Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 
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MEN WHO CAN | 
DO THE WORK | 


are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 
—those who can produce applica- 
cations and collect premiums. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 


Frep E. RicHarps, President 


AI BERT E. AWDE, Supt., 
396 Congress Street, Portland, Maine 


Address 











CALCULATION OF THE PREMIUM. 


(Continued from page 6.) 


‘t is a principle of legal reserve in- 
surance that a company, having ob- 


tained a membership large enough to 
secure the full effect of the law of 
average, can thereafter collect its 
premiums and pay its claims continu- 
ously, until] the last member dies, with- 
out ever adding a new member. 


The process illustrated shows that 
when the last members have reached 
the age of 96, the insurance fund— 


that is, the reserve—will be just suf- | 


{cient to pay the remaining policies in | 


full. In other words, the reserve of a 
life policy is equal to the face amount 
of the insurance at the attained age 
of 96. 

Note again that at the end of the 
first year the terminal reserve of our 
Lvpothetical company was $1,857,110.99. 
This fund, “the reserve,’ belongs to 


the living policyholders (62,104 in num- | 


ber), as a body, but not as individuals. 
If the company were prepared to go 
into liquidation at the end of the first 
sear, the fund on hand would be suf- 


ficient to allow each living member the | 


sum of $29.90. That amount, therefore, 


we call the policy reserve at the end | 


of the first year, but no withdrawing | 


member can demand that sum, or any | 


part of it (as he could do if it were his 


individual property), unless his policy | 


contract so provides. 


From the foregoing demonstration, 


it is obvious that if our hypothetical | 


company earns exactly 3 per cent. in- 


terest throughout its experience, and 
if the deaths occur precisely as in- 
dicated by the mortality table, the 


funds received from the members will 
exactly suffice for the payment of all 
claims, and at the end, when the last 
three members have passed away in 
the 40th year, there will be no penny 
left. In that case there could be no 
so-called “dividend.” In practice, how- 
ever, the companies earn more than 
3 per cent. interest. This low rate 
Was assumed because virtually certain 
that a higher rate would be earned. If 
it were not, morally certain that a 
higher rate would be earned, we could 
not be sure that so much as 3 per cent. 
would be earned; and if less than 3 
per cent. were earned, there would be 


| 
| 





A goodly crew of money 
makers are writing 
Insurance for the . . . 








in Texas and Arkansas. If you 
want to join them, tell us now. 


JAS. A. STEPHENSON 
PRESIDENT 
DALLAS, TEXAS 
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WANTS GOOD 
AND 
WILL PAY THEM WELL 


MEN 


a deficit from interest, and the reserve 
would be insufficient for the payment 
of all claims, unless recouped from 
some other source. 

All interest earned in excess of 3 per 
cent., however, will be surplus; that 
is, it will not be required for the pay- 
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ment of claims. In like manner, ex- 
perience shows that in any well-man- 
aged company the mortality will be 
less than that indicated by the table. 
As a result there will be a gain in sur- 
plus from that source, known as the 
saving in mortality. This surplus also 
will not be required for the payment of 
claims. Again, in practice, we collect 
more than the net premium, since the 
gross premium includes a loading for 
expenses and contingencies. In most 
companies, this loading is larger than is 
required for the purpose intended, and 
the excess received is surplus. 

At the end of each year, as the sur- 
plus accruing from these and other 
sources is ascertained, the amount is 
refunded to the policyholders as a so- 
called “dividend.” The latter term, 
however, is somewhat misleading, in 
that it is commonly assumed to be a 
profit. Clearly, it is not a profit but 
merely a refund to the policyholder of 
the excess money contributed by him. 
In other words, if it could be known in 
advance exactly what rate of interest 
would be earned throughout the ex- 
perience of the company, if it could be 
known precisely what the mortality 
would be, and if the amount required 
for expenses and contingencies could 
be precisely determined in advance, 
the premium would be fixed according- 
iy, and the funds collected by the com- 
pany would be precisely sufficient for 
the payment of all claims; there would 
be no excess funds—no surplus—and 
consequently there would be no refund 
or so-called “dividend.” 


Computation of the Premium. 


We have shown that a net premium 
of $47.76, paid by each one of a large 
number of persons, starting at age 56, 
will suffice to create and maintain a 
fund sufficient to pay the beneficiaries 
of each at death the sum of $1,000, pro- 
vided the deaths occur according to the 
mortality and provided that the funds 
earn 3 per cent. interest, the expense 
of management not being taken into ac- 
count. We will now consider the prin- 
ciple upon which the calculation of this 
premium was based. To simplify the 
matter, let us suppose that our 63,364 
persons are to be insured for the 10th 
year only. That is, all are to contribute 
to a fund which will suffice to pay 
$1,000 to the beneficiaries of each one 
dying in the 10th year. The mortality 
table shows that 1,980 of the 63,364 
persons will die in that year. We know, 
therefore, that we must be prepared to 
pay the beneficiaries of these 1,989 per- 
sons in that year a total of $1,980,000. 
This money must be provided by the 
63,364 persons insured. Each must con- 
tribute his pro rata share at once, for 
a good many will die before the 10th 
year comes. It is not necessary, how- 
ever, that we raise immediately the 
sum of $1,980,000 in order to pay that 
amount ten years hence, for the funds 
that we do provide will earn interest 
during the ten years. We do not know 
in advance what rate of interest will 
be earned, but, in order to be absolutely 
safe, we assume that we shall earn a 
net rate of 3 per cent. yearly. Now the 
sum of $1,473,305.94 at 3 per cent. com- 
pound interest will amount to $1,980,009 
in ten years. It follows, therefore, that 
if our 63,364 persons will make up a 
total fund to-day of $1,473,305.94, we 
shall have money enough, if our funds 
earn 3 per cent., to pay the beneficiaries 
of all those of their number who die 
ten years hence the sum of $1,000 each. 
or a total of $1,980,000. 


The Net Single Premium. 


To provide the fund of $1,473,305.94 
needed to pay $1,090 for each death in 
the 10th year. our 63,364 persons must 
each contribute the sum of $23.25. ($1,- 
473,305.94 + 63,364 — $23.25.) This sum 
of $23.25, called the net single premium, 
is the individual contribution required 
at age 56 to provide for the deaths of 
the 10th year. 

There we have the whole theory of 
the computation of the premium in a nut- 
shell. The mortality table shows how 





many of our company will die in each | 
year—the first year, the second year, ' 
the tenth year, the thirteenth year, etc., ; 
until in the fortieth year only three re-| 
main to be provided for, calling for the 
payment of $3,000 in that year. If now 
we can determine, in the manner illus- | 
trated, the amount that each one of our 
company must pay in order to provide 
for a death benefit of $1,000 for all who 
die in the tenth year, we can just as 
easily determine the amount that each 
must contribute to provide for the 
deaths of the first year, the 11th year, 
the 12th year, and of every other year, 
including the 40th year, when the last 
three pass away according to the mor- 
tality table. Having found in this man- 
ner all the net single premiums that 
would be required for the payment of 
the death claims of each year, by add- 
ing together those net single premiums, 
we obtain a total of $621.18. That sum 
is the net single premium of an ordi- 
nary life policy at age 56—the sum 
which each policyholder must pay in 
order to create a fund which, earning | 
2 per cent. interest, would be just suffi- 
cient to pay all death claims as they 
accrue according to the mortality table. 
The Net Yearly Premium. 

Most persons, however, would not 
find it convenient to pay for their life 
insurance in a single sum. They would 
generally prefer to pay a small premium 
each year during life. By a similar 
arithmetical process, quite as simple as 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 


The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1912 was: 


536 per day in Number of Claims Paid. 


6,765 per day in Number of Policies 
Issued and Revived. 


$1,605,814 per day in New Insurance 
Issued and Revived. 

$256,199.67 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$145,616.61 
Assets. 


per day in Increase of 


JOHN R. HEGEMAN, President 





that just illustrated, we find that if each 
of our 63,364 persons will pay into a 
common fund the sum of $13,006, such 
fund will be large enough to provide 
each of the 63,364 persons with a life 
annuity of $1. That is, the fund will 
be sufficient to pay each member of the 
company $1 immediately, and $1 at the 
beginning of each year thereafter dur- 
ing life, provided the deaths occur ac- 
cording to the mortality table, and pro- 
vided the fund earns 3 per cent. inter- 
est. Now, if $13,006 will buy a life an- 
nuity of $1 at age 56, the sum of $621.18 
(the net single premium of an ordinary 
life policy at age 56), would buy a life 
annuity of as many dollars as $13.006 





J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 


Home Office - - 


Southern Life 


Capital and +o hibbedebieasinnete 
Ihsurance in Fore 








is contained times in $621.18. Dividing 
we obtain $47.76. Inasmuch, then, as 
a net single premium of $621.18 will 
buy at age 56 an ordinary life policy of 
$1,000, and inasmuch as the same sum 
is sufficient to buy at the same age a 
life annuity of $47.76, it is obvious that 
ihe sum of $47.76, paid at the beginning 
of each year during life, is the mathe- 


matical equivalent of $621.18 paid im- 
Ordinary Life, $1,000. Age 56. 
1 2 3 4 
Members Net Premium 
Age Living. Deaths. Income. 
56 63,364 1,260 $3,026,321.35 
57 62,104 1,325 2,966,142.62 
58 60,779 1,394 2,902,859.44 
59 59,385 1,468 2,836,280-75 
60 57,917 1,546 2,766,167.76 
61 66,371 1,628 2,692,329.41 
62 54,743 1,713 2,614,574.67 
63 53,030 1,800 2,532,760.26 
64 61,230 1,889 2,446,790.65 
65 49,341 1,980 2,356,570.32 
66 47,361 2,070 2,262,003.75 
67 45,291 2,158 2,163,138.70 
68 43,133 2,243 2,060,070.68 
69 40,890 2,321 1,952,943.00 
70 38,569 2,391 1,842,089.96 
80 14,474 2,091 691,291.19 
81 12,383 1,964 591,423.16 
82 10,419 1,816 497,620.77 
83 8,603 1,648 410,886.98 
84 6,955 1,470 332,117.02 
85 5,485 1,292 261,968.51 
86 4,193 1,114 200,261.43 
87 3,079 933 147,055.80 
88 2,146 744 102,494.88 
89 1,402 556 66,960.77 
90 847 385 40,453.48 
91 462 246 22,065.53 
92 216 137 10,316.35 
93 79 58 3,773.11 
94 21 18 1,002.98 
95 3 3 143.28 


NOTE—A larger 





B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


OLDEST - LARGEST - STRONGEST 
Insurance 
The PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions and their values are absolutely 

guaranteed 
lt: ee 
NE Os MM ecdcvavecccvnscceouse 
et 
December _ _Seesiaaninieiehaieatde ’ 
Total Payments ny Policyholders since Organization 


W. L. T. ROGERSON, 2nd Vice-President 
A. 8S. HURT, Secretary 


Company 


$8,470,628.54 
6,992,26.35 
1,478, 002 2.19 
85,963,852.00 
12,986,#13.35 








mediately in a single sum. Things 
which are equal to the same thing are 
equal to each other. The net single 
premium of $621.18 is equivalent to a 
net annual premium of $47.76. Accord- 
ingly, if each of our 63,364 persons will 
pay the sum of $47.76 immediately, and 
the same sum at the beginning of each 


VERIFICATION TABLE. 
Net Yearly Premium $47.760895. 


+) 6 ‘ 
Add One 
Year's Interest. 


Deduct Death 


Initial Reserve Claims. 


$3,026,321. 35 $90,789.64 $1,260,000 
4,823,253.61 144,697.61 1,325,000 
6,545,810.66 196,374.32 1,394,000 
8,184,465.73 245,533.97 1,468,000 
9,728,167.46 291,845.02 1,546,000 
11,166,341.89 344,990.26 1,628,000 
12,487,906.82 374,637.20 1,713,000 


13,682,304.28 
14,739 564.06 
15,649,321.30 
16,400,804.69 
16,985,967.53 
17,397,617.24 
17,629,488.76 
17,679,463.38 
10,162,261.32 
8,967,552.32 
7,770,199.66 
6,598,192.63 
5,480,315.43 
4,436,693.40 
3,478,055.63 


410,469.13 
422,186.92 
469,479.64 
492,024.14 
509,579.03 
521,928.52 
528,884.66 
530,383.90 
304,867.84 
269,026.57 
233,105.99 
197,945.78 
164,409.46 
133,100.80 
104,341.67 


1,800,000 
1,889,000 
1,980,000 
2,070,000 
2,158,000 
2,243,000 
2,321,000 
2,391,000 
2,091,090 
1,964,000 
1,816,000 
1,648,000 
1,470,000 
1,292,000 
1,114,000 


2,615,453.10 78,463.59 933,000 
1,863,411.57 55,902.35 744,000 
1,242,274.69 37,268.24 655,000 
764,996.41 22,949.89 385,000 
425,011.83 12,750.36 246,000 
202,078.54 6,062.36 137,000 
74,914.01 2,247.42 58,000 
20,164.41 604.93 18,000 
2,912.62 87.38 3,000 


year thereafter during life, the pay- 
ments will be sufficient to create and 
maintain a fund large enough to pay 
the sum of $1,000 as each member dies, 
until the last three have passed away 
at the attained age of 96. Obviously, 
the sum of $47.76 is the net annual pre- 
mium required. 


American Experience 3 Per Cent. 
8 i) 10 


Balance Terminal 
Keserve 
$1,857,110.99 
3,642,951.22 
5,348,184.98 
6,961,999.70 
8,474,012.48 
9,873,332.15 
11,149,544.02 
12,292,773.41 
13, 292 ,750. 98 
14,138,800.94 


Reserve on 
Each Po 


$29.5 


120.2 
150. 3 


15 ) ‘676, 545. 76 
15 , 83 37, 373 oo. 42 2 
15,818,847.28 
8,376,129.16 
7,272,578. 
6,187,305.65 
5,148,138.41 
4,174,724.89 





801.69 
820.56 


402'946.30 
191,762.19 
71,140.96 
19,161.43 
2,769.34 





900.52 37 
912.45 
923.11 

— = 


number of decimals than those given in the above table were retained in the actual calculation. 
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THE OHIO RATE SITUATION. 





Commissioner Moore, of Ohio, went 
the limit in advocating State supervi- 
sion of rates when he returned home 
from New York after the Hotel Astor 
conference with fire underwriters. The 
report of the special legislative commit- 
tee of the Ohio legislature, reported on 
the front page of this paper, was based 
on advice given the legislators by 
Judge Moore. All of the threats be 
made at the Astor Conference were Car- 
ried out. If the recommendations are 
made into law—and it looks as if such 
will be the case—the Ohio Superin- 
tendent of Insurance will be a rating 
autocrat. His will be the last word. 
The attempt “to prevent discrimination 
between rates in cities of the same size 
and between similar hazards” will 
make a serious situation for the com- 
panies. An attempt to base rates on 
such limited experience will work dis- 
aster. 





LIFE INSURANCE SERVICE. 





Recently William T. Emmet, Superin- 
tendent of Insurance of New York State, 
in a public address, said some very 
flattering things of the life insurance 
business as conducted by the old line 
companies. He said, in effect, that he 
could think of no criticism to make 
against the business, had no legislation 
to recommend, and closed his remarks 
by saying, “Long live the institution 
of life insurance as it now exists in 
America. Thoughtful people will agree 
I think, in saying of it, ‘Esto per- 
petua.’” 

Now J. A. O. Preus, Commissioner of 
Insurance of Minnesota, in his annua) 
report to the governor, pays a splendid 
tribute to the business. “Life Insurance” 
says Commissioner Preus, “needs no 
defender for its existence; it needs no 
advocate for its virtue.” 

Such words from State supervising 
officials, are high praise indeed. Life 
insurance is fulfilling the highest ideals 
of its leaders and the pioneers who 
made its development possible. 





LIFE INSURANCE AGENTS TO-DAY. 





“The successful life insurance agent 
knows the terms of his policy and to- 
day rarely misrepresents its contents. 
He. studies the conditions, the wealth, 
the income, the domestic responsibili- 


ties resting upon his prospect and 
endeavors to sell the policy that will 
best fit his needs. Life insurance may 
and should co-ordinate with all the con- 
ditions of the prospect. While many 
agents measure the needs of their 
prospects by the size of their pocket- 
books, nevertheless, the advances made 
by the agent in the past twenty years 
entitle him to a high position in the 
business tworld.”—J. A. O. Preus, Com- 
missioner of Insurance of Minnesota. 





GIVE EKERN THEIR RATE VIEWS. 





Functions of Insurance Department 
Should be to Attest to Solvency 
of Companies. 





A number of illuminating replies 
bave been sent to Insurance eCommis- 
sioner Ekern, of Wisconsin, who sound- 
ed the companies regarding their views 
of New York and other statutes against 
rate discrimination. One of these was 
written by President Warfield, of the 
Hanover. In brief Mr. Warfield stated 
that the chief function of the insurance 
department of a State is “to certify 
to the public the solvency of insur- 
ance companies.” Continuing, he said: 

“We cannot believe that it was ever 
contemplated that a department should 
enter State rate-making, for the rea- 
son that the very nature of the busi- 
ness makes the idea in our opinion im- 
practical. The very nature of the busi- 
ness of fire insurance rests upon aver- 
age and the more extended the terri- 
tory from which that average is procur- 
able, the greater the benefit to the 
public at large.” Mr. Warfield pointed 
out the difficulties of basing rates on 
limited average experience. 





DEFICIENCIES AT SCRANTON. 





Insurance and Government Engineers 
Find Much to Condemn in 
Mountain City. 





Scranton, Pa., was under the under- 
writing limelight this week by reason 
of the issuance of two reports on that 
city, one by the National Board of Fire 
Underwriters, and the other by the 
Bureau of Mines, Washington. The 
National Board makes a number of in- 
teresting recommendations. Referring 
to the congested district it says that 
the general construction and several 
conflagration breeders make serious 
fires probable in may locations. The 
fire department is unmanned and in- 
efficient, but the water supply is ample. 
The city’s building laws are meagre 
and deficient. 

The Government’s report is on the 
undermining of Scranton by coal mine 
operators. This makes cave-ins pos- 
sible, and the Government commission 
makes a number of recommendations to 
meet this situation. 





The Troy board of contract and 
supply yesterday was requested by 
Commissioner of Public Safety John F. 
Cahill to advertise for 500 sets of two 
and one-half inch gun metal couplings 
for fire hydrants to conform with the 
ruling of the New York State Board 
of Fire Underwriters who recently 
condemned the style of couplings at 
present used. Proposals for the con- 
tracts will be received Friday of next 
week. 





William W. Smith, a director of the 
Nassau & Dutchess Fire Insurance 
Company, Poughkeepsie, 'N. Y., died a 
few days ago. 





James K. McGuire, the Syracuse 
surety agent, who was formerly Mayor 
of Syracuse, N. Y., pleaded not guilty to 
an indictment charging him with 
soliciting a $5,000 contribution from 
the Union Oil Company, of California, 
for the use of the Democratic State 
Committee. Bail was fixed at $1,500 
and the bond was quickly furnished. 








THE HUMAN SIDE OF INSURANCE 











JAMES A. ALEXANDER. 


The late James A. Alexander, of 
James Talbot & Co., New York, fire in- 
surance agents, broke all American 
records for continuous representation 
of one company. For three score and 
ten years he was a representative of 
the Aetna Insurance Company. Before 
him his father was the New York repre- 
sentative of the Aetna, subsequently be- 
coming its secretary and president. 

James A. Alexander’s career started 
in Philadelphia when a boy of fifteen. 
Later he worked for the Company in 
Hartford. It was many years ago that 
he came to this city to be agent of the 
Company. During his active career 
there were few important insurance 
movements that he was not associated 
with, in some manner. He was one of 
the founders of the New York Board 
of Fire Underwriters, and one of the 
committee which drafted the present 
standard policy. 

Only eighteen of the sixty companies 
which were operating when he entered 
the field are now in business. 

Mr. Alexander was a man of wide 
culture, which included love of rare 
editions, as well as of painting. His 
library was large and valuable, and his 
collection of paintings also was exten- 
sive. Some of the paintings were from 
his own brush. 

At a memorial meeting of the New 
York Board of Underwriters, Charles 
Lyman Case was in the chair and talks 
were made by George W. Babb, E. R. 
Kennedy and others. Resolutions were 
adopted which were ordered sent to the 
Aetna Insurance Company, J. M. Tal- 
bot & Co., and to the surviving rela- 
tives. The resolutions were prepared 
by a special committee, consisting of 
George W. Babb, E. R. Kennedy and 
Joseph McCord. 





F. W. Lawson, United States manager 
of the London Guarantee and Accident 
Company, while one of the youngest 
among the Company officials, preserves 
his bouyant temperment through the 
storm and stress surrounding the cas- 
ualty business. Mr. Lawson has been 
with the London Guarantee since it 
entered this country, and in that time 
has advanced from the chief clerkship 
to its United States management. He 
hag been through numerous trying 
times, and is by no means cast down 
over existing conditions, troublous 
though they are. 





Commissioner Moore, of the Ohio in- 
surance department, is a Harmon 
Democrat. He has practically finished 
his term as insurance commissioner. 
For twenty-five years he was a mem- 
ber of the Ohio bar. 


Paul Clark, one of the right hand men 
of Atlee Brown, New Jersey Rating Ex- 
pert, probably answers more questions 
than any man in the East. A steady 
stream of local agents, special agents, 
clerks and others come trooping into 
the rating office in Newark at the rate 
of several hundred a day. Many of 
them have grievances, and all of them 
have questions to ask and interpreta- 
tions to seek. Mr. Clark has estab- 
lished a reputation for suavity and 
courtesy that reaches from one end of 
New Jersey to the other. Those who 
ccme in with a grouch leave with a 
smile. Mr, Clark got his first insur- 
ance training in the Southeastern office 
of the Queen, presided over by S. Y. 
Tupper, an office, by the way, which 
has turned out many clever underwrit- 
ers and rate experts. Coming to New 
York Mr. Clark worked for the Home 
and elsewhere, and he has few equals 
in rating knowledge. 

of ” * 

John |, D. Bristol, manager for the 
New York city agencies of the North- 
western Mutual Life, is a Shakespearian 
scholar and a number of years ago 
while at Stratford-on-Avon, prepared 
a brochure on “What Shakespeare 
Knew About Life Assurance,” which, 
in verse, after the Shakespearian man- 
ner, discussed in Mr. Bristol’s admir- 
able style, such subjects as “The Mor- 
tality Table,” “The Agent,” “The Death 
of the Uninsured,” etc. These verses 
have just been revised by Mr. Bristol 
and some additions made to them. 

. eo * 

R, Emory Warfield during his term 
as president of the New York Fire In- 
surance Exchange, established a record 
for attendance at its gatherings that 
cannot be surpassed, and of which he 
may well feel proud. In the two years 
of his service Mr. Warfield was present 
at every meeting of the association, in- 
dividual affairs, no matter how pressing, 
being side-tracked for the work of the 
Exchange. Mr. Warfield and vacations 
are virtual strangers, hi: \ong manage- 
ment of the Royal at Baltimore, later 
at Philadelphia and for the past seven 
years his duties as president of the 
Hanover Fire, leaving him little time for 
anything but hard (and effective) work. 

* * * 


Gerald R. Brown, controller of the 
i quitable Life and Walter Stabler, con- 
troller of the Metropolitan Life are 
members of a special committee of 
prominent New York business men 
which has under consideration a plan 
for merging the various organizations 
in the city which are interested in 
real estate, for the purpose of better- 
ing realty conditions. 

or @ 

W. Irving Brewster, who is to be 
editor of “Protection Engineering,” the 
new illustrated monthly magazine to 
be published by The Insurance Field 
Company, of Louisville, beginning next 
month, has had an extended careezr in 
all engineering branches. He has also 
been editor of the Fire Protection Sup- 
plement of the Field. The combination 
of Mr. Brewster’s ability. backed by the 
enterprise and resources of The Insur- 
ance Field Company, is sure to produce 
an interesting publication. 

. 2 . 


Amos Wakelin, after nearly fifty 
years as a member of the general 
agency firm of Marston & Wakelin, of 
Philadelphia, representing the New 
England Mutual Life, will retire from 
active business after December 31. 
President Alfred D. Foster of the New 
England Mutual Life, says of Mr. 
Wakelin: “In the acceptance of his 
resignation, we can only inadequately 
express our appreciation of his excep- 
tional services and the lasting influence 
of his example.” 
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FIRE INSURANCE DEPARTMENT _ fFERS FROM AUTO THIRVE 











CHASING ROUND A GIRGLE WRITING IN NEW YORK CITY. 


KENTUCKY OFFICIALS WORRIED. 


Underwriters Unable to Get Definite 
Advices From State Authorities 
About Rate-Making. 


Evidence continues to multiply that 
the Kentucky Rating Board is thor- 
oughly rattled over the sweeping and 
wholly unlooked for refusal of the 
great majority of insurance companies 
represented in the State, to accept the 
new dwelling schedule. 

Requests sent the Board by a num- 
ber of companies for enlightment fail- 
ed to elicit replies, the Board members 


apparently being unable to untangle 
the web they have woven. 


Rates by Local Agents. 


One company writing business only 
in the protected cities and towns of 
Kentucky asked the State Board if the 
new schedule might be applied by its 
local agents, the company deciding 
whether or not to accept the business 
when the rate was made known. It in- 
quired, further, whether the officers of 
the company would be held liable for 
errors of its local representatives. No 
answer to either question has yet been 
had. 

Retail Stores Unprofitable. 

Its experience for the past five years 
disclosing the unprofitableness of retail 
stores in unprotected Kentucky towns, 
the Home addressed the State Board 
seeking permission to advance tariffs 
upon the class 50 per cent. from Jan- 
uary 1. Aside from being told that its 
application was being considered the 
Company is without advices in the 
matter. 

Once knowledge of the present situa- 
tion is had by property-owners, mem- 
bers of the Kentucky State Board are 
likely to be prodded to action, and a 
reversal of their present attitude may 
be looked for. 





Asks Court for Copies of Policies. 


After three unsuccessful attempts to 
get possession of copies of fire insur- 
ance policies, which he alleges were 
Gestroyed by fire, John H. Palm, of 
Harrisburg, Pa., applied to the court 
for a rule on the National Ben Frank- 
lin Fire Insurance Company requiring 
it to show cause why the duplicates 
should not be issued. 

The court granted the rule and made 
it returnable on December 29. Palm 
in his paper of allegations declares 
that the policies covered his home and 
furniture. 


Pittsburgh Underwriters Authorized to 
Transact Business 
Here. 

A flurry ‘was created in local circles 
when it became known a short time 
ago that W. J. de Rivera, agent in 
New York city for the Humboldt and 
the Teutonia, both of Pittsburgh, 
also writing policies for the Pittsburgh 
Underwriters. The latter organization 
is composed of the two companies al- 
ready named, the Allemannia and the 
National-Ben Franklin. 

The Allemannia is represented by 
Crum and Forster, while Frank Merges 
and Company are agents for the Na- 
tional-Ben Franklin. 

As the issuance of a joint policy by 
the Pittsburgh Underwriters would 
give the two companies in the combi- 
nation not in the de Rivera office, 
local representation in excess of that 
provided for by the rules of the New 
York Fire Insurance Exchange, a con- 
ference upon the subject was had be- 
tween the officials of the companies 
immediately interested and the man- 
agement of the Exchange. The agree- 
ment reached provided that Mr. de 
Rivera issue underwriter’s policies 
only for the two companies he already 
represented directly, i. e., the Humboldt 
and the Teutonia. 

Some three years ago Kelly and Ful- 

ler, then agents for certain Pittsburgh 
companies, issued a number of policies 
‘or the Pittsburgh Underwriters, a pro- 
ceeding that was promptly and eifec-~ 
tively checked. 
““By express provision in the rules of 
the New York Fire Insurance Ex- 
change, the only company allowed dual 
representation in the downtown sec- 
tion of the city is the Hartford Fire, 
whose New York Underwriters Agency 
is regarded as a distinct entity and is 
given the privilege of a separate vote 
in association meetings. 


was 


Companies Win Tobacco Case. 
The Franklin and other insurance 
companies that were insured by Max 
Blum as a result of refusal to pay loss 
on the Gabb Warehouse, Bloomfield, 
Conn., which burned the night of July 


“6, 1912, won a vicory in Judge Holt’s 
Court, when the jury decided in their 
favor. Blum claimed that the tobacco 


he owned was prime Havana seed. The 
insurance companies contended that it 
of poor quality. Some serious 
-harges against the assured were made 
by counsel for insurance companies. A 
number of tobacco experts were on the 


stand. 


was 


GANG WOULD SELL STOLEN CARS. 
Insurance Companies Decline Overtures 
Although 180 Cars Were Stolen 
in 12 Months. 


Insurance writing 


mobile indemnity, have received letters 


companies, auto- 


during the past week offering to restore 


to them automobiles that have been 


stolen. The letters bear all the ear- 


marks of gangsters, supposed to be in 
the business of stealing cars. 

It is said that in the past year more 
than 180 automobiles have mysteriously 
disappeared, and that the theft is the 
result of organized effort. At one time 
it was easy to dispose of second-hand 
cars particularly in the South and West. 


But more recently they have become 
a drug on the market. 

The companies have declined over- 
tures to deal with gangs. It is pointed 


out that if they paid to have cars re- 
stored to them there is nothing to pre- 
vent the gangs from stealing them the 
second time, making an endless chain 
of thefts with the companies the vic- 
tims. 
IN VIOLATION OF LAW. 
Adjusters Attempting to Settle Losses 
for Unauthorized Companies Liable 


to Arrest. 
From London, England, comes word 
cf the placement in that city of a con- 
siderable part of a New York street 





railway line, every dollar of indemnit 








upon which could readily be had from 
companies domiciled or represented 
here, if the assured consented to pay 


the established rate. 

While the laws of the state permit 
the securing by property-owners of in- 
demnity in any part of the world, there 
very positive statute against ad- 
justing losses for unlicensed insurance 
companies or associations, and 


is a 


anyone 


attempting so to do in New York sub- 
jects himself to severe penalties. As 
a personal visit to the scene of a 
fire is absolutely essential to the sat- 
isfactory ijustment of a loss, the 






folly of de 


unadmitted 
Moreover, in the 


ng with 

cerns is apparent 
ent of dispute as to values, poli 

contract, extent of loss or the numerou 


ntingencies likely to follow in the 
vake of a fire, the assured would have 
10 standing in the courts of this State 
hut would have to go to the home of 






he defaulting insurance organization 

) bring action. 

Placing bnsiness with unauthorized 
ompanies to secure cut-rates is risky 
business, and more likely than not 
vill prove hlv expensive the end, 
to those attempting it 
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FRANKLIN FIRE PRESIDENCY. 


Directors of Company Defer Election of 
Successor to Late Alfred E 
Duncan. 


Up to the hour of The 
writer’s going to press, the directors of 
the Franklin Fire of Philadelphia, had 
taken no action looking to the election 
of a president in succession to the late 
Alfred E. Duncan. Meantime the busi- 
ness of the Company is not 


Eastern Under 


suffering 
nor is it likely to, the underwriting be- 
looked after Secretary E. P 
Luce, who had it solely in 


ing 


by 
charge dur- 
ing the long illness of Mr. Duncan. 
The latter’s death, which occurred on 
the 3rd 
having 


inst., was not unexpected it 


Mr. Dun- 


c onsider- 


been known among 
friends 
that his 


prove 


can’s intimate 
able 
probably 

A hard and 


Duncan early 


for a 


time, iliness would very 
fatal. 


intelligent worker Mr 
the 


1908 


attained success in 
underwriting field, and when in 
the directors of the Franklin 
upon a managerial 
Duncan was called from the special 
agency of the Phoenix of Hartford, to 
the presidency of the Philadelphia cor 
poration. The business methods of the 
Franklin were completely overhauled 
and the Company entered in the general 
field as a seeker for desirable 


decided 
policy, Mr 


y igorous 


business. 


Its progress was steady and wholly 
satisfactory to its owners 

At the time of his death Mr. Duncan 
was vice-president of the Eastern 
Union, and a member of the executive 
committee of the National Board of 
Fire Underwriters. 


WANT CONEY RATES PROBED. 


Island’s Tax Payers Association Asks 
Governor Glynn to Look Into 








Subject 
Local under ite ly 
1 b tories k rs 
iying tl il in i 
PS] i ¢ ate i ¢ € 
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» investi r ( vas 
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that re are that 
are l CKV to Zz ] ; kind 
The las 4 { s was 
on May 2 Dreamland 
Amuseme¢ I s rhe 
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San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Supls, - - - = 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. $. Gash Assets, Dec. 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,49 1.00 
1,427,290.00 
1,051,543.00 


ater 


Liverpool 


AnD 


am Fondon 
Globe 
surance Co. 








CIMICED 


Over $130,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 


G. W. HOYT, DEPUTY MANAGER 


New YORK OFFICE 





J. B. KREMER, ASST. DEPUTY MANAGER 


T. A. WEED, AGENCY SUPERINTENDENT 


80 William St. 
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MAY INCREASE BROKERAGE 


15 PER CENT. IN SUBURBAN FIELD. 
Executive Committee of Exchange In- 
clined to Favor Higher Commis- 
sion—Agency Question Dropped. 





Without committing themselves defi- 
nitely members of the executive com- 
mittee of the Suburban Fire Insurance 
Exchange, at a joint conference held 
with a special committee of the Fire 
Brokers Association of New York, on 
Tuesday, conveyed the distinct impres- 
sion that they favored an increase in 
brokerage in the territory, and would 
so recommend to the association. 

The brokers contention all along has 
been that 10 per cent. was not enough 
upon small premium suburban business, 
and that they should at least be paid 
15 per cent. Indeed it was boldly as- 
serted that numerous prominent com- 
panies had offered to make side deals 
with the middle men guaranteeing 
commissions in excess of those per- 
mitted by the Exchange. The Fire 
Brokers Association has a membership 
of 150 brokers, who it is claimed con- 
trol not less than 80 per cent. of 
the premiums in this territory. If the 
Exchange agreed to increase the com- 
mission to 15 per cent. the brokers’ 
committee pledged its efforts to induce 
every association member to faithfully 
observe the Exchange agreement. 

The brokers also asked that the rules 
of the Exchange be amended to permit 
the appointment of brokers as subur- 
ban agents, a proposition that the Ex- 
change representatives promptly and 
positively negatived, and the brokers 
later consented to waive. 

Will Consider Agents. 

Despite the refusal of the Exchange 
some months ago to advance broker- 
ages, it is felt by many that the only 
way to perpetuate the organization, and 
secure a fair deal for all concerned, 
would be to fix the commission rate 
at 15 per cent. Local agents in the 
territory though will have to be taken 
into account, and this phase of the 
question will be considered by the ex- 
ecutive committee of the Exchange be- 
tore making its recommendation to the 
association. 


AGENTS VIEWS OF COMMISSIONS. 
They Should be Secured by the Ex- 


change, Says a Long Island 
Local Representative. 





The following letter from a _ well- 
known agent in Long Island gives an 
interesting view of the brokerage ques- 
tion as it appears to the local repre- 
sentative. 

“In two recent isues of The Eastern 
('nderwriter there have appeared arti- 
cies regarding the allowance to brokers 
cf 15 per cent. commission upon busi- 
ness placed jin the territory of the Sub- 
urban Fire Insurance Exchange. 

“As an agent in the suburban field 1 
think it only right that company offi- 
cials should ascertain what the agents 
think of this proposition before it is 
civen serious consideration. The aver- 
age suburban agent to-day is not doing 
sufficient insurance business to enable 
him to eliminate other lines of busi- 
ness, and confine himself wholly to the 
fire insurance business. There are a 
few who confine themselves wholly to 
the fire insurance business, but they 
sre very scarce. The writer conducts 
several lines of business, the principal 
f which is insurance, and does as large 


€ 
a business as the average suburban 
agency. 

“The writer does not object to brokers 
getting a 15 per cent commission, but 


he does object to the increase being 
taken out of the suburban agent’s com- 


mission The writer believes that if 
the broker’s commission is increased 
the agent’s commission should also be 


increased to the same extent upon such 





business. The brokerage lines are com- 
paratively few, and the average premi- 
ums upon policies are not large, and 
for the suburban agent to make a gross 
profit of anything less than 10 per cent. 
would be doing business at a loss. In 
the Borough of Brooklyn the brokers 
ere making a campaign for Brooklyn 
business to be placed with Brooklyn 
brokers. Probably the New York 
brokers would make a similar cam- 
paign if the New York business was 
controlled by outside brokers, and why 
shouldn’t the suburban business be 
written by the suburban agents, and if 
such business could not be controlled 
Ly such agents they certainly should 
be entitled to a fair commission for 
writing the business, making endorse- 
ments, necessary inspections, and other 
incidental work which might take place 
during the term of the policy. If the 
egent’s writing commission is to be re- 
Guced to 5 per cent., I for one will not 
want any brokerage lines, and I believe 
there are others who will take the 
same action. 

“The New York brokers complain 
about the small profits of the business. 
The same complaint can be had from 
the suburban agent. Business with the 
suburban agent is not as large in vol- 
ume as that controlled by the New 
York broker, neither are his expenses 
as great, but, nevertheless, the ratio of 
business and profits are practically the 
same, and the only difference is that 
the agent must be contented with the 
simple life. 

“T trust that the Suburban Exchange 
will see that the suburban agent is 
taken as good care of as the New York 


broker.” 





AETNA IN ROCHESTER. 


Hartford Company Has_ Attractive 
Agency Connection in the 
Flour City. 

Rochester, Dec. 10.—Local agents 
here are reminded by the recent agen- 
cy appointment of the Commercial 
Union, of the fine coup made by the 
Aetna several years ago, when it left 
a leading office and gave its sole repre- 
sentation in Rechester to Horace I. 
Kendall. Mr. Kendall had been promi- 
nent in the general business affairs of 
the city, and when he opened an insur- 
ance office, he speedily gained a choice 
iot of premiums. This business in 
large part was turned over to the 
Aetna, which is the only company in 
the Kendall office, and report credits 
it with getting one of the finest incomes 
in the city. Mr. Kendall, too, appears 
to be happy over the arrangement, for 
though numerous opportunities for tak- 
ing on additional companies have been 
extended him, he sticks loyally to the 
old Aetna. 


FACTORY FIRE PERILS. 





The New York ‘“‘World” is doing good 
work in agitating a more rigid enforce- 
ment of the labor law, governing 
smoking and locked doors in factories. 
The “World’s” inquiry shows that 314 
violators of the law during the past six 
weeks have been handled so leniently 
by the courts that the law is treated 
with contempt by factory owners. Fire 
Commissioner Johnson says that his 
authority over means of exit from fac- 
tories has been taken away from him 
and given to the Commissioner of 
Labor. He favors jail sentences. It is 
so difficult to send a man to jail in 
New York that not much relief can be 
looked for in that quarter. As long as 
the sentiment of the community is to 
punish the man who sins against the 
pocket book rather than against human 
life this state of things will continue. 

seginning January 1, 1914, the 
Frankfort General, of Fyrankfort-on-the 
Main, Germany, will write fire insur- 
ance upon the European continent. 











FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


Capital Stock - - - $1,000,000.00 
Liabilities - - - - 5,431,072.05 
Special Reserve Fund - 300,000.00 
Net Surplus ie ae 3,135,102.52 

Total Assets - - $9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 


P. L. HOADLEY, President 
C. E. SHELDON, Vice-President 


























For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


GERMANIA 


FIRE INSURANCE COMPANY 
| NEW YORK 








ORGANIZED 1859 Cash Capital - - $1,000,000.00 
Cash Assets - 7 4,985,658.00 

Cash Surplus to Policy 
Holders - - - 1,911,592.00 


Statement, January 1, 1913 
Cash Capital... . . $1,000,000.00 


The real strength of an insurance company is in 
the conservatism of its management, and the man- 


Assets........... 7,213,762.27 || | agement of THE HANOVER ie an absolute as. 
, ’ surance of the secu ° policy. 
Net Surplus ee 2,613,814.88 R. EMORY WARFIELD - President 


Surplus for Policy 
Holders ....... 3,613,814.88 


JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON -_  Asst.Sec’y 
JAMES W.HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 





HEAD OFFICE 
Cor. William & Cedar Streets 

















INSURANCE COMPANY OF NORTH AMERICA 
PHRLADELPHIA PA. 


oe MARINE 
AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


LOSSES PAID SINCE 
ORGANIZATION 


$154,461,000. 


FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 aaa 
ASSETS - $16,953,773 5 
LIABILITIES - $8,649,873 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O. PLATT, 2nd Vice-President SHELDON CATLIN, Ass’t. Secretary 



























WOOD BROTHERS 


(GEORGE E. WOOD) 


Insurance 
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THE YORKSHIRE '°°'Sr oun ends SS 


imei Established 1824 
e** SHIRE” is the Oldest and Strongest of the English Fi , 
tofore represented in the United States cen 
FRANK & DuBOIS, U. 8. Managers ERNEST B. BOYD, Underwriting Manager 
0. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 


PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Maneger, Greensboro, N.C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 
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RECIPROCALINSURANCEREPORT 


MADE BY COMMISSIONER EKERN. 








Inter-Insurer Idea Originated by Weed 
& Kennedy in 1881 at Time When 
Insurance Was Scare. 





Commissioner Ekern, of the Wiscon- 
sin Insurance Department, has made 
a report of examinations of Inter-In- 
surers Associations in the United 
States, including several with headquar- 
ters in ‘New York city. He traces the 
history of the inter-insurers associa- 
tions, which started in the office of 
Weed & Kennedy in 1881. 

The first association was called the 
Subscribers at Individual Underwrit- 
ers, which Mr. Ekern says, was 
brought into existence because of the 
desire of large mercantile houses in 
New York city to get lower insurance 
rates; also, because merchants found 
themselves unable to get companies to 
carry their stocks without going to 
Europe. 

Movement Spreads West. 

Weed & Kennedy acted as attorney- 
in-fact of the various subscribers for 
about four years when the attorney- 
ship was transferred to John R. Waters, 
of New York, who has been called the 


father of reciprocal insurance in the 
United States. Mr. Ekern tells how the 
inter-insurers’ movement spread _ to 


Kansas City and other places. 


Mr. Ekern criticises the method of 
bookkeeping of the different exchanges 
and makes suggestions. He recom- 
mends a controlling ledger containing 
the following accounts: 

Premium deposit, interest, rent, loss, 
re-insurance, commission, expense, in- 
vestment, subscribers, dividend, em- 
ergency fund and attorneys. 

The following are some facts brought 
out by Mr. Ekern about the different 
associations. 

Subscribers at Individual Underwrit- 
ers, No. 90 West street, New York. 
This is the oldest organization. The 
unearned premium reckoned on the full 
amount of the gross premiums in force 
amounted to $152,472; subscribers’ em- 
ergency deposit amounted to $297,000; 
surplus belonging to subscribers, over 
all liabilities, $243,458.08. 


insures Brewers, Ice Makers, Laundries 

Reciprocal Exchange, Kansas City. 
Number of risks in force, May 31, 1913: 
Brewers, 305; ice manufacturers, 958; 
laundrymen, bakers, publishers, 1,172. 
The exchange owes the Equity Fire In- 
surance Company for re-insurance 
against excess losses, $5,872. 

‘New York Reciprocal Underwriters. 
The ledger assets of the exchange 
amount to $1,731,565. The net amount 
of cash paid for losses from January 
1, 1913, to date of examination was 
$29,116. The amount of premiums in 
force on June 31, 1913, was $580,839 
The amount of earnings paid to policy: 
holders for six months ending June 30, 
1913, was $322,962. 

The Lumber Manufacturers’ Inter- 
Insurance Association, New York. Has 
224 subscribers, with 740 policies in 
force. Amount of insurance in force, 
$7,932,059. On August 11, 1913, the 
association suffered a $12,152 loss iby 
fire. It has a surplus and reserve be 
longing to subscribers of more than 
$80,000. 





To Increase Rates in Beaver, Pa. 





Rates in Beaver, Pa., are to be in- 
creased because of continued scarcity 
and interruption of Beaver’s water sup- 
ply. A gas engine that runs the pump 
at the Beaver waterworks breaks down 
at intervals. 





Because of inadequate water service 
ten buildings in Tiverton, R. I., compos- 
ing the entire business section of South 
Tiverton, were burned a few days ago. 





The loss was more than $30,000. 





MUST GO TO ADMITTED OFFICES. | 
| 
Re-insurance Ruling By the Insurance | 


Commissioner Hardison of | 
Massachusetts, | 





Insurance Commissioner Harbison, of 
Massachusetts, recently submitted the} 
following question to the Massachusetts 
attorney general: 

“In the event of the reinsurance by 
a direct-writing company admitted to do} 
business in the Commonwealth of Mass: | 
achusetts of risks on Massachusetts | 
property in a company also admitted | 
to do business in the Commonwealth | 
of Massachusetts, does the insurance} 
flaw of the Commonwealth prohibit such 
reinsuring company from relieving it-| 
self of a portion of its liability by retrv- | 
cession to companies not admitted to 
«do business in the Commonwealth?” 

The gist of the long answer of the | 
attorney general was “no,” and the in-| 
surance commissioner sent to the com-| 
pany asking the question a long | 
answer. The concluding paragraph 
reading as follows: 

From the consideration of these 
statutes I am of opinion that the 
expressions “risks on _ property 
located in this Commonwealth” (St. 
1898, c. 537, par. 1), “risk on prop- 
erty in this Commonwealth” and 
“risk in Massachusetts” are and 
were intended by the Legislature to 
be interchangeable, and that the 
prohibition in Section 89 cannot be 
construed to be broader in its ap- 
plication because it is applicable 
to a risk in Massachusetts than it 
would have been if the words “risk | 





on property in Massachusetts” had | 
} 


been used. So construed, it does 
not prohibit an admitted company 
which has reinsured a risk taken 
by another admitted company on 
property in Massachusetts from re- 
insuring its liability to indemnify 
the original insurer for loss upon 
such property in an unadmitted 
company, and the precise inquiry 
submitted must be answered in the 
negative. 





OHIO RATE SUPERVISION. 





(Continued from page 1.) 
ance should be empowered to refuse to 
give or to revoke, an insurance license 
asked or previously given to an im- 
,-Toper person. 

8. That the Superintendent of Insur- 
ance should be given the power to li- 
cense and regulate rating bureaus. 

The handiwork of Insurance Super- 
intendent Moore is seen all through 
these recommendations of the legisla- 
ture’s special committee, particularly 
in the third recommendation. 

Judge Moore was the dominant figure 
in the rating hearings in Chicago and 
New York, where the company man- 
agers were asked to give their views 
regarding State regulation or super- 
vision, and as to just how far it should 
extend. 

Public sentiment is such here that it 
is believed the recommendations will be 
enacted. 





The W. L. Clark Company has been 








CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 





Haddonfield, 


Lumber of N. Y. 
Peoples National 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 


ST. PAUL FIRE AND MARINE AGENCY 





Pennsylvania—New Jersey 


325 Walnut Street, 
AND 


Representing the following companies for Philadelphia 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


General Agents Commercial Casualty Co. of Newark 


Philadelphia, Pa. 


New Jersey 


Ben Franklin 


Central Union 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 


FOR AUTOMOBILE FLOATING POLICES 





185 193! 


3 
SIXTY-FIRST YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA.- 


Assets, Dec. 31-1912........ $1,153,949.82 
DRE I. ns. ges 0 sh envicns 589, 603.10 





W. H. MILLER, president 
A. S. McCONKEY, 


Secretary and Treasurer | 





The Gamewell Fire Alarm 


Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, 
624 Monadnock Building, 
1309 Traction Building, 
801 Wabash Building. Pittsburg. Pa. 
709 Dwight Building, Kansas City, Mo. 
915 Postal Building, San Francisco, Cal. 
304 Central Building, Beattle, Wash. 
Utica Fire Alarm Telegraph Co., Y 


ca, N. 
The Northern Electric & Mig. Co., Ltd., 
optreal, Can. 
General Fire Appliances Co., Ltd., 
Johannesburg, South Africa 
Colonial Trading Co., Ancon:; 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


Boston, Mass. 
Chicago, Ii. 
Cincinnati, O. 














United States Branch 





appointed sole agent in Pittsburgh of 
the Insurance Company of the State of 
Pennsylvania. 


92 William Street, New York 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 





CAPITAL, $250,000.00 





ASSETS 
$410,937.00 















SURPLUS, $81,828.00 
OFFICERS 
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N C President 
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BROKERS’ ACTIVITIES 








Back From Chicago. 

Messrs. Lucas, Hegeman and Ekert, 
of the committee representing the New 
York Brokers’ Association, at the Chi- 
cago expense conference, returned to 
New York greatly pleased with the vic- 
tory won by the agents. 

Wade Fetzer, president of the Na- 
tional Association of Casualty and In- 
Agents, arrived here Tuesday 
and conferred with the Workmen’s 
Compensation Bureau and company 
officials as to plans for carrying out the 
modified Emmet ruling. 


surance 


s* ¢ # 


Michigan After the Brokers. 
News from Michigan is to the effect 
the fire insurance agents there 
ntroduce in the next session of 
the legislature a law prohibiting insur- 
operating in Michi- 
can Back of this action is the Na- 
tional Association of Fire Insurance 
Agents, which is determined to put a 
curb on the a of Johnson & 
tliggins and other large brokers who 
have been making inroads on the 
Michigan business. 

e 








} fr 
nee brokers from 


Four Days to Place $10,000 Risk. 


“What is the hardest ris k to place?” 
A New York broker says he answer- 





ed tl question when a friend of his 
ho had a concession at Luna Park 
isked him to insure his show for $10,- 
000, saying that he was “> to pay 
premium of 10 per cent. 2 broker 
did not think he could “a i busi- 


ess, but feeling under some personal 
obligations to the assured he started 
it to do so. He knew it was no use 
asting time talking to counter men, 





ho down the line in- 
in ent to ficers of fire 
ievot four days to 
ll the insur- 





hteen policies writ- 
ran from $300 up. 





Gathering Insurance Statistics. 


l ta board’s committee on 
gage loans, which has a grievance 
nst the insurance companies be- 

use the have cut down on realty 
mortgage loans to owners, is busi- 


red gat ring statistics regard- 


a 1 for fire insurance 
rea € ite operties 
e s * 


An Ambidexterous Writer. 


While the qual fications for writing 

f 1 fire insurar policies are un- 
il, there are some men who are 
successful 1 writing both. One of 


I is of Wachamer & 
Huff. Mr. Huff not only wrote $2,000, 
fe insurance one year, but a large 
business as well. 
» * a 
New Rule for Scenery and Dressing 
Rooms. 


The Rate Committee of the N. Y. 


anc xc} is ruled that 
house chools and sgettle- 
houses the charges for scenery 
¢ nd dressing room conditions will be 
lved if varrant i taken that 
cenery a dr Zz To vill not be 

d oftener than on a month 

ss *# 


Equipment for Big Lines. 


“The principal reason that has en- 

! to gather in so many large 

el ) gineering depart- 

nt said a snt broker this 

. k. “W a dozen trained 





engineers who do nothing but inspect 
d advise changes to reduce the haz- 





ard. These engineers cannot solicit 
business. There has never been an ex- 
ception to this rule.” 

In addition to the engineering and 
inspection department this firm has a 
large loss department presided over by 
a man whose services have been bid 
for by adjustment bureaus and com- 
panies 

» - * 


Expect to Get Back Lake Business. 

Marine brokers have been much in- 
terested in the news of the big storm 
cn the Great Lakes and the develop- 
ments. Some time ago the carriers left 
the marine companies and decided to 
carry their own liability with their 
Lake Carriers’ Protective Association. 
All went well, .until the recent lake 
catastrophe, since which time a 3 per 
cent. assessment has been made. It is 

ected thgt much of the lake busi- 
ress will go back to the companies. 

. 
Writing Few Risks at War Rates. 


3rokers say that despite the troub- 
lous times in Mexico very little “war 
business” at war rates is being written 
by the insurance companies. 
* * a 


Fine Rating Scheme. 


An officer of one of the fire com- 
panies has offered a rating scheme 
which, if effective, would guarantee his 
company a certain percentage of profit 
on every dollar of premium collected. 
This would provide a sure way of mak- 
ing money, and would eradicate all un- 
derwriting rate problems, as the rate 
would always be high enough to cover 
whatever losses might arise. 

* 


Must be Duly Licensed. 


There are twenty-one States now 
that require reinsurance companies 
to be admitted. A re-insurance man 
said to The Eastern Underwriter this 
week that if a company were admitted 
in that number of States it could write 
business anywhere in the country 
without trouble. How many more re- 
nsurance companies will enter the 
United States? 

* + « 

Johnson & Higgins have captured 
the line of the International Harvester 
Co., Akron, O. 


VERDICT FOR ASSURED. 


Philadelphia Neckwear Manufacturer 
Wins Suit Against Delaware 
Fire. 


A jury in Common Pleas Court, No. 
2, Philadelphia, on Monday returned a 
verdict in favor of Samuel Epstein, 
trading as Epstein Bros. and the Pro- 
gressive Neckwear Company, against 
the Delaware Fire Insurance Company. 
Epstein’s establishment Third and 
George streets, was destroyed by fire 
and he brought suit against a number 
of companies, in which he carried pol 
icies ranging from $1,000 to $1,500. He 
recovered in several suits. The Dela 
ware Fire Insurance Company resisted 
payment on the contention that in the 
appraisement erroneous statements 
were made as to the value of the goods 
destroyed. 
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CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents, 
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Secretary, 
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Cash Capital $890,000.00 





FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA. N. Y., or HOME OFFICE 


W. W. ALEXANDER, Sec. 
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AN OE; COMPANN? 


BALTIMORE, MD. 
Surplus to Policyholders $1,111,794.61 








AGENCY 


Authorized Capital $500,000 


Brirnit National Hire 
IJusurauce Cn. 


A Company to be built gradually and along the indicated 


DETROIT, MICHIGAN 


lines of permanence 


CONNECTIONS SOLICITED 
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307 FOURTH AVE., PITTSBURGH, PA. 


BROTHERS & CO. 











General Agents for Pennsylvania 
REPRESENTING THE 
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| THE NEW JERSEY FIELD 
AGENTS OVERRUN JERSEY CITY 


HUDSON COUNTY BOARD TO MEET. 








One Company Appoints Seven Local 
Representatives in One 
Afternoon. 


The agency situation in Jersey City 
since the New York Fire Insurance 
Exchange withdrew jurisdiction, except 
on commissions, is so acute that the 
Hudson County Board of Fire Under- 
writers is to have a special meeting on 
Wednesday to consider a remedy. It 
is alleged that in one day Meyer & 
Klein, local agents for several promi- 
nent companies, appointed seven agents. 
These consisted largely of members of 
their soliciting staff, it is said. Never 
has any city had such an influx of mul- 
tiple agencies. The appointments were 
made in one afternoon. 

The Hudson County Board of Fire 
Underwriters will try and enlarge its 
scope so as to have some sort of con- 
trol over the number of agencies. The 
executive committee has been wrestling 
with the problem for several weeks. 
For some time the local board has not 
heen a very live proposition, its prin- 
cipal function being ‘“‘to promote good 
jractices.” From now on it proposes 
being more active. 


NEW JERSEY CLAUSE CHANGES. 


Use and Occupancy and Mechanics 
Privileges Get New In- 
terpretation. 


The New Jersey Rating Expert has 
made a number of changes in the rules. 

Under the original filing lists located 
within the limits of any town listed 
as protected could be written at the 
protected rates, whether 500 feet from 
a hydrant or not The new rule is 
that all risks which take protective 
rates must be within 500 feet of a hy- 
drant, 

The use and occupancy rules in New 
Jersey heretofore did not contemplate 
that there should be any difference in 
use and occupancy on building and 
machinery and on building, machinery 
and stock. Now there is a use and oc- 
cupaney for building and machinery 
alone at a rate of 15 per cent. less than 
the 80 per cent. building rate. The 
rate covering use and occupancy on 
building and contents, including stock, 
must be the average 90 per cent. rate 
less 15 per cent. 

The mechanic’s privilege has been 
changed. Instead of calling for regular 
standard mechanic’s privilege for or- 
dinary repairs and alterations the rule 
is that the privilege may be given to 
make alterations and repairs in all 
classes of property subject to builder’s 
risk rules where there is more than 30 
per cent mill construction. 





Violin Blocks Asbury Adjustment. 


A hitch over the adjustment of the 
Tenney Hotel, Asbury Park, seems to 
be based on the value of a violin and 
a woman’s wardrobe. One question at 
issue is how to value a violin that has 
been smashed. The assured claims it 
is worth $150. The adjuster for the 
companies says it is worth $10. Any 
adjuster who has had experience in 
appraising old fiddles, and knows the 
difference in the value placed on these 
instruments by the sentimental assurea 
and the hard headed musical instru- 
ment dealer, can appreciate how such 
an item in proof of loss can hold up an 
adjustment for sometime. The woman 
assured in this case claims to have a 
wardrobe of thirty dresses. The ad- 
juster for the companies is making a 
personal visit to all modistes in Asbury 
Park in order to find out what each 
gown cost. 


LA MONTE WOULD SUPERVISE 


FAVORS CHANGE IN RATING LAW. 


Agitation Against Ramsey Act by In- 
surance Broker Who Want Cut 
Rate Regime Restored. 
Agitation against the Ramsey rate 
anti-discrimination act continues in 

New Jersey. 

Banking and Insurance Commissioner 
La Monte told reporters that he would 
consent to an amendment which would 
sive him supervision over the basic 
rates after they had been filed either 
by an insurance company or by a rate 
making bureau supported by the com- 
panies. The principal grievance against 
the rating law is the charge made by 
some brokers being interviewed in the 
Ccaily papers that the law create an in- 
surance monopoly, and throttles com- 
petition. Some of these brokers want 
the old cut-rate conditions restored. 

Herman Hotz, a broker, seems to be 
the leader of the malcontents. He gave 
a column interview to the Newark 
News, telling how he would reform the 
insurance business and how rates 
should be made. Among other things, 
he said: 

I think I the voice of sentiment of 
all former independent brokers as 
well as the insuring public, when I 
say the Ramsay law should be re- 
pealed. It is the real cause of the 
advance in rates and should be 
taken off the statute books, so that 
we may have competition and not a 
legalized State monopoly. The en- 
tire 165 companies are now in the 
combine. Prior to July 4, when this 
new law went into effect, there 
were twenty-five or more compan- 
ies independent. Thus I used to 
save the assured from 25 to 200 per 
cent. 

I would make the rate while on 
the ground and also correct rates 
that were wrong, but now I am 
compelled to wait for a rate from 
three to four weeks and longer, 
and if it is high there is no re- 
dress. Some people have to pay 
two to three times more for insur- 
ance than they did before the pas- 
sage of this law. We need inde- 
pendent action by the individual 
companies. The law was signed 
by Governor Fielder. I suppose 
he thought it was all right. The 
large insurance companies pulled 
one over on us when they were suc- 
cessful in having the Ramsay bill 
passed in the guise of a good thing 
for the people. 


Plant Agencies for Newark Fire Under- 
writers. 

The Newark Fire Underwriters, of 
the Newark Fire Insurance Company, 
established about seven months ago, 
now has about fifty agencies. Several! 
have been appointed during the past 
fortnight by Superintendent of Agencies 
MacConachy, who will return Monday 
from a Western trip. In Chicago he 
appointed John D. Cory & Co. F. A. 
Donaldson & Co. are the agents in 
Philadelphia and the Buffalo Casualty 
and Realty Co. in Buffalo. 





$50,000 Paintings Only Partly Insured. 


It is said that about $40,000 insurance 
was carried on the Frew dwelling, at 
Preakness Mountain, New Jersey, a new 
building standing by itself in an isolat- 
ed location, which was cut off from 
water supply. Oil paintings valued at 
about $50,000 had been hung shortly 
before the fire, and are only partly 
covered. 

The West End Cottages, one of Long 
Branch’s larger ocean front hotels, 
burned on Monday of this week. Origin 
of the fire is a mystery. The property 
was owned by Myron H. Oppenheim, P. 
Sanford Ross and Harry Content. The 
insurance is $80,000, placed by Long 
Branch agents. The loss is $100,000. 
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PYRENE Reduces Rates on 


Automobile Fire Insurance 








The Aetna Accident and Liability Co. 


AND 


The Automobile Insurance Co. 
of Hartford, Conn. 


Recognizing that allowance in rate of Insurance should be 
q made on automobiles as well as any other fire risk, for 
apparatus that reduces the fire loss, the two at ove named 
Companies now offer 
A substantial reduction in rate 
q of Fire Insurance on automo- 
biles properly equipped with 
Pyrene Fire Extinguishers, one 
quart, pump type, approved 
by the National Board of Fire 
Underwriters. 





Brass and Nic kel-plated Pyrene Fire Extinguishers are the only 
one-quart Fire Extinguishers included in the li ts of approved 
Fire Appliances issued by the National Board of Underu riters 


PYRENE MANUFACTURING C0. 
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Jersey Agents to Meet in Trenton. 


There will b 


the New Jersey Association of Fire Un- 


derwriters at the 
lican Club, 


rooms of the Rupub 
rrenton, on Wednesday, 


T. B. MOFFATT PRESIDENT. 


special meeting of Heads Fire Insurance Society of Newark 


' 


—Other Officers Elected for 
the New Year. 





December 17. To this meeting is in- Officers of the Fire Insurance Society 
vited every fire insurance agent doing of Newark were elected at the annual 
business in the State of New Jersey, meeting on Tuesday, the unanimous 
whether they are members of the Asso- choice of the members being as fol- 
ciation or not. purpose of th i B. Moffatt: 
meeting is to acquaint the agents of ger, Newarl 
the State with the work being done f¢ 

them by the New Jersey Association of Executive ¢ n F. B. Hell 
Fire Underwriters. George B. Plum fand, all of 


Atlee Brown, rating 


liver an address 


the State. He wil! 
swer all questions 


NEW JERSEY APPOINTMENTS. 


be prepared to an- J. 





expert, will de- Newark, and Stuart Smith a I 
the conditions in the full term; Louis Lippman and John 
3arry to fill unexpired terms 


In Jersey City Since 1872. 





ap Jers City agent 
Atlas: Charles Forbes, Haworth, has bee riting insurance policies in 
Aetna: Vincent J. Degnan, Jersey City. that city ce 1872 john E. Muller 
Automobile Insurance Company: Easton & Son represent twelve fire companies 
M. Davett, Newark. British America: 
D. A. Henderson & Co., ¢ amden. City tartmann & Co.. Guttenberg: J. Walter 
of New York: Brown & Hay, Summit. gq, rine Morristows ME. Wall 
Commonwealth: Thomas W. Crocker, ¢« iiemiakess + : oe 
: . 5 . Co., Trenton Phoenix: James E 
Jr., Paterson. Fidelity-Phenix: Boo- \ tite, - 
: P ~taetee $s, Matawan, Providence Wash 
raem and Booraem, Milltown; Lloyd ington: 1 wo ae : 
‘ >; . anes P ° hilin —s a a “a > 8 rus poReNn 
C. Riddle, Manasquan; Philip L. Small ajay agin Ikovitz, Elizabethport. Queen: 


& Co., Newark. 


as A. A. Franck, 


F. Simpson, Matawan 
can: Robert J. Burke, Paterson; Kates ¢@ por, 
& Burling, Camden. 
ing: John J. Driscoll, Bayonne; 
Hoboken. 


othy J. Leahy, 


German Alliance: 
art f Sturm, trading . 

Albert Hall and Max A. ‘urm, ; I Union & National: Peter a 

Jersey City: Francis Rutherford 

tu ici 


Samuel Rea Orcutt, Pater cottish 





Springfield: Charles R 
& Co., Jersey City Standard: Frank 


k. Jersey City 


German-Amer- 


German of Wheel- 


, a 


Hanover: Report on Troy Water Supply 


Carl H. Stiger, East Orange; E. A. Dun 


ham, Nutley 


Arthur J. Shadek, 
Hampshire: Charles H. Ziegler, River 
side. Northern Assurance: John Lisle 
Highlands 


Sweeney, 


wich Union: 
nardsville. 
Rutherford. 
Howell, Jr., 


Atlantic 
River: Jackson & Co., 

Randolph Agency, Ber 
Palatine: 

Pennsylvania: 
Avalon. 
John Glueck & Son, Town of Union: 


National Ben Franklin: The committee on fire prevention of 
Jersey City. i > 


New the Nati 
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tions affect 
North N. Y. It s 
Millington. Nor- the city since the report issued by 
Underwriters Association of New York 
Henry J. Cox, State in October, 1913 
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RATE PENALIZATION OF SKYSCRAPERS 





By Herbert S. Swan, Statistician of New York Height of Building Commission. 








The great fire hazard of high build- 
ings annually costs the owners of high 
buildings in New York city millions of 
dollars in the way of extra fire insur- 
ance premiums for excessive height 
alone. The schedules of the New 
York Fire Insurance Exchange indicate 
that these extra permiums amount to 
many thousands of dollars in the case 
cf certain buildings. These extra pre- 
miums apply both to stock and build- 
ings above a certain height. 

No importance is attached’ to 
the height factor in the insurance 
of non-fireproof mercantile buildings 
unless at least five stories high. 
A three cent rate on the hundred dol- 
lars attaches to a five-story building 
because of extra hazardous height. 
Above that height the rate increases 
very rapidly, each increase being pro- 
gressive and cumulative. The rate, 
for instance, on a six-story building is 
S cents, almost three times that for a 
five-story building. For a seven-story 
building it is 20 cents. The highest non- 
fireproof mercantile building in the city 
is said to be ten stories. The rate for 
a building of this height is 65 cents, 
about twenty-two times that for a five- 
story building. 

In the insurance of fireproof mercan- 
tile buildings the height element is ig- 
nored until the ninth story is reached. 
The extra charge for height on a nine- 
story building is 1 per cent. per $100. 
The charge increases very rapidly 
from that story upward. For a ten- 
story building it is 2 cents; for a 15- 
story building, 22 cents; for a 20-story 
buildings, 72 cents. 


Want Stocks Below Seventh Floor. 


A very heavy surtax is imposed on 
the building in addition to these 
charges in the case of those buildings 
where merchandise is stored on or 
above the seventh story. Only sample 
stocks exempt the building from this 
charge. The less hazardous stocks 
subject it to a half rate surtax. In case 
of the lower buildings this surtax is 
many times larger than the height 
charge proper. In a 19-story building 
the two charges are about the same. 


This stock surtax on the building is 
lu cents for a seven-story building, 19 
cents for a 10-story building, 44 cents 
for a 15-story building, 69 cents for a 
20-story building. The onus of this 
tax no doubt operates in a very large 
cegree to keep the storing of merchan- 
dise below the seventh floor in the case 
of high buildings. 

Fireproof office buildings eight sto- 
ties and under are free from any height 
charge. Above that height they are sub- 
ject to one-fourth the height charges of 
fireproof mercantile buildings. For a 
nine-story building this charge is %4 of 
1 cent; for a 10-story building, % of 1 
cent. The charge leaps very rapidly 
above this point. For a 15-story build- 
ing it is 5% cents; for a 20 story build- 
ing, 18 cents; 25-story, 30% cents; 30- 
story, 43 cents; 40-story, 68 cents; 50- 
story, 93 cents. 


The Woolworth Building. 


In the Woolworth Building the height 
charge forms 62 per cent. of the final 
rate on the unexposed building and 45 
per cent of the final rate on the ex- 
nosed building. The present unexposed 
rate on the Woolworth Building is 27 
cents. If there were no height charge 
this rate would be reduced to 11 cents. 
In other words, the annual tax of 16 
cents is imposed on account of height 
alone. 

The Woolworth Building being val- { 
ued at about $6,500,000 would, therefore, 
pay about $10,400 per year in héight 
charges alone, assuming the building 
to be fully insured. This penalty is 
approximately equal to the annual 
rental of one of its entire tower floors. 

The height charges on a tower like 
that of the Woolworth Building are 
much smaller than that on a full build- 
ing of the same height. The height of 
the tower is pro-rated over the base 
wrea of the entire building. The tower 
area of the Woolworth Building is only 
ene-fourth that of the whole building. 
This levels the height of the whole 
hnilding to 34 stories. If the whole 
Woolworth Building were erected to a 
height of 55 stories, the height charges 
would be twice those actually imposed. 








LIN MAY REACH $130, 000,000 : 


SECURED BY MARSH & MCLENNAN. 





Brokerage Firm to Place Canadian 
Pacific Railroad Business Wholly 
With Represented Companies. 





In competition with nine other broker- 
including Willis Fabre and 
Marsh & McLen- 
nan of Chicago and New York, captured 


age firms, 
Company of London, 


the entire line of the Canadian Pacific 
Railway. 
on the great terminals of the Company, 
east and west, as well as the rolling 
stock, goods in storage, depots, vessels, 
a fine chain of hotels and other proper- 
ties of the vast system, now aggregates 
$115,000,000, and will likely reach $130,- 
(00,000 before long. 

3oth Mr. Marsn and Mr. McLennan 
were in Canada for some days conduct- 
ing the intricate negotiations that cul- 
rinated in their being awarded the 
Lusiness. 


The insurance, which covers 


For years the attractive schedule had 
been placed by E. A. Whitehead In- 
corporated, of Montreal. Mr. White- 
head died about a year ago, thus afford- 
ing opportunity for other brokers to bid 
for the business. 

While 25 per cent. of the schedule is 
now placed with London Lloyds, it is 


reported that Marsh & McLennan plan 
to give every dollar of the business to 
companies, American, Canadian and 
British, represented in the Dominion, a 
condition that will be highly gratifying 
to orthodox underwriters. 

To more satisfactorily handle the 
vast business Marsh & McLennan will 
immediately open a branch office at 
Montreal, a proceeding they had already 
determined upon, even before the Can- 
adian Pacific line was mentioned, the 
firm controlling the insurance upon the 


DANIEL H. DUNHAM, President 
A. H. HASSINGER., Secretary 


Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1913 

Capital Stock........scccsseccesss 
Re-Insurance Reserve ..........-- 
All Other Liabilities.............. 
 - a. eee 
TOTAL. BBBETB: «..<ic.ccsdsccsves 
During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


Cece ceesvovrccccoers 2,723,239.49 


$1,000,000.00 
2,781.578.19 
331,961.11 


$6,836,778.79 


CHARLES COLYER, Vice-President 
JOHN KAY, Treasurer 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. | 


(LTD., OF LONDON) | 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - . $85,000, 000 
Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 











After being carried by the New Enz. 
land mutuals for several years. the ex- 
tensive line of the Proctor and Gamble 
Company of Cincinnati, has been re- 
gained by the stock companies. 


COMMERCIAL UNION 
ASSURANCE CO. 


LIMITED, OF LONDON. 





THE LARGEST GENERAL INSURANCE 
COMPANY IN THE WORLD. 


55 JOHN STREET, NEW YORK. 








ANCE C 


EDGAR J. HAYNES, Pres. 


THE nent * tn INSURANCE COMPANY CHARTERED BY THE 
TE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 1913 


ASSETS......... $05 sis wo bed ees ORsenedbeeens - $1,918,742.71 
I a sin iin 5d noemSeebdueassa deals ceaues 500,000.00 
SURPLUS TO POLICYHOLDERSG.......... $1,228,824.81 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


THOMAS L. FARQUHAR, Secy. 








Montreal street railway and other ex- 
tensive properties in Canada. 

In addition to utilizing the protective 
engineering staff of the Canadian 
Pacific Railway, Marsh & McLennan 
will employ five insurance engineers 
who will devote their energies to safe- 
guarding the properties of the system 
against fire in every possible way. 

Aside from their Montreal branch 
Marsh & McLennan have offices at 
Chicago, New York, Minneapolis, Duluth 
and London, England. 

Besides an extensive general busi- 
ness the firm place insurance for the 
Sante Fe, Great Northern, Rock Island, 
Furlington and other railway systems 
of this country. They also manage the 
insurance departments of the United 
States Steel Corporation and the Ameri- 
can Telephone & Telegraph Company. 
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The North River 


Insurance Co. of New York 
INCORPORATED 1822 





Total Assets of all Companies Repre- 
sented by this Office December 31, 1912 


Crum & Forster 
NEW YORK 


GENERAL AGENTS 


$14,249,072.19 

















Buys Agency in Connellsville, Pa. 





The long established insurance agen- 
cy of Robinson & Coughenour of Con- 
nelisville, Pa., which represented many 
companies in Fayette county, has been 
taken over by J. Whitney Soisson and 
with the change Mr. Soisson becomes 
the largest underwriting agency in the 
country. 


Brooklyn Agency 35 Years Old. 


The J. Lebrenkveuss Sons agency cf 
Lrooklyn, is celeprating the thirty-fifth 
anniversary of its establishment. 
Many telegrams and letters of congrat- 
ulation were received. The agency rep- 
resents the American of Newark, Amer- 
ican Central of St. Louis, Franklin of 
Philadelphia, Spring Garden of Phila- 
celphia, Hamburg-Bremen, Hanover, 


Aachen & Munich and Pittsburgh Fire. 


APPROVE THE MANAGEMENT. 
New Shares of Standard Fire Capital 
Mainly Taken by Old Siock- 
holders. 

In large part the additional $590,000 
of capital issued by the Standard Fire, 
of Hartford, Conn., has been subscribed 
by the old stockholders of the Com- 
pany, who thus testified their faith in 
President Hewes and his managerial 

associates. 

The new stock, 10,000 shares of par 
value of $50 per share, was sold at 
per share, the $25 premium going to 
surplus account. Half the subscriptions 
on the new stock are paying on or be- 
fore January 1, 1914, and the balance 
within six months thereafter. 

Once the new funds will have been 
fully paid in the Standard Fire will 
have a capital of $1,000,000. 


























December 11, 1913. 


THE EASTERN UNDERWRITER 


17 








_ CASUALTY AND SURETY NEWS 








NBW YORK COMPENSATION B 


INTRODUCED IN'- LEGISLATURE. 





Superintendent Emmet Says Measure 
is a Happy Compromise—State 
Fund Feature Criticised. 





Governor Glynn has had introduced 
in both houses of the New York legis- 
lature his Workmen’s Compensation 
bill. 

The measure is the result of many 

conferences between the various inter- 
ests affected. The bill provides for 
our forms of insurance. <A _ public 
hearing on the bill was held yesterday 
(Wednesday) in Albany. Superintend- 
ent of Insurance Emmet made the fol- 
lowing statement regarding the meas- 
ure: 
“Governor Glynn has accomplished 
wonders in bringing to a virtual agree- 
ment many people who previously have 
iffered sharply upon the subject of 
Workmen’s Compensation. In the com- 
pleted compensation bill which was 
agreed upon at the final conference on 
this subject, held last Sunday, there 
ire, of course, some provisions which 
ire calculated to provoke further dis- 
cussion in the legislature, but taking 
it altogether, I think the bill deserves 
support from both employers and em- 
ployes in New York State. I think, 
too, that it should be cheerfully accept- 
ed by the insurance companies who 
used to have a monopoly of employers’ 
liability business, but who must hereaf- 
ter meet competition from a State in- 
surance fund and from many small 
mutual employers’ associations. If 
any one of the interests which are af- 
fected by this measure had enjoyed 
the exclusive privilege of preparing the 
bill, we should doubtless have had 
something materially different from 
that which has now been agreed upon. 
{ doubt, though, whether any bill so 
prepared would have been as satisfac- 
tory all around as the present bill is. 


Competition With State Fund. 

“A comprehensive enactment of this 
kind should not under any circum- 
stances reflect the point of view of but 
cne of the interests which are affected 
ty it. In the very nature of things a 
bill so far-reaching in its results must 
be something of a compromise. It is 
probably all the better for being so. 
Certainly this particular compromise 
is a very much happier one than | had 
any notion could so quickly be arrived 
it. It is generous enough in all con- 
science to labor, but at the same time 
it is entirely just to the employer, in 
what it requires him to do toward en- 
suring the payment of the compensa- 
tion which his injured employes or 
their dependents are entitled under the 
act to receive. It permits him to in- 
sure in the stock companies if he wants 
to, and thus give these companies— 
who have lately been under much and 
continuous criticism, often of a very 
unthinking character—an opportunity 
to show whether or not they can sur- 
vive in competition with a State-ad- 
ministered insurance fund. 

“I do not think the casualty compan- 
ies have any right to ask for more than 
that. It is true that this bill creates 
rather more of a State organism than I 
rersonally care ‘or in connection with 
the administration of the State fund 
and the settlement of compensation 
Claims, but in this respect it only fol- 
lows the present trend of public opin- 
ion, and if the act proves as beneficent 
in its practical application as we all 
hope it will, no one ought begrudge the 
necessary cost of its efficient admin- 
istration. I look to see this measure 
amended from time to time in the fu- 
‘ure, but in the meantime IT am glad 
that something definite in the way of 
eompensation legislation seems possi- 
ble of enactment at a very early date. 


Let us get this biM upon the statute 
books, then, with the least possible de- 
lay—and afterward we will try to cor- 
rect from time to time, as they occur, 
such defects as may become apparent 
in the practical operation of the law.” 

The four types of insurance provided 
for in the bill are self insurance, mu- 
tual, insurance through casualty com- 
panies and insurance administered 
through a State fund. The State fund 
feature is what is particularly interest- 
ing the casualty men. The charge is 
also made that politics will creep in, 
as the bill provides for a commission 
of five members and a system which 
will involve branch offices in all parts 
of the State, as well as a small army of 
inspectors and adjusters. 





UNIQUE SUIT FILED IN NEWARK. 





Employe of Piano Factory Seeks Pay- 
ment for Tuberculosis Alleged to 
Have Followed Injury. 





Albert F. White, of Newark, who is 
suing the Lauter Co., piano dealers, 
for compensation for miliary tubercu- 
losis, alleged to have been contracted 
as a result of injuries received while 
in the company’s employ, asked Judge 
Osborne to order the payment of com- 
pensation for 1,000 weeks. The court 
reserved decision. 

The claim is made under two clauses 
of a section of the employers’ liability 
act of 1911. Compensation for 300 
weeks is asked for disability while the 
disease takes its course. In case the 
affliction is still present at the conclu- 
sion of that period permanent dis- 
ability will be claimed. The limit of 
compensation on this basis is 400 
weeks. The remaining 300 weeks, it 
was contended, should be granted, so 
that the man’s widow would receive 
relief, in the event of his death, even 
if it should occur at the end of 700 
weeks. 

The accident occurred March 19, 
twelve days before an amendment to 
the liability law became effective. 
This amendment limits to 400 the total 
number of weeks for which compensa- 
tion may be awarded. White was 
working in the piano concern’s plant 
in Sussex avenue, when a machine- 
driven auger bored into the wrist bone 
of his right arm. It is held that the 
injury either caused tuberculosis or 
aggravated it into an acute progressive 
stage. 

Under the law passed two years ago 
it is possible to obtain damages under 
two or more clauses, the aggregate of 
which may or may not exceed the 
maximum number of weeks prescribed 
for either, according to John Laddey’s 
(counsel for plaintiff) contentions. He 
quoted to Judge Osborne a previous 
decision returned by the latter, in 
which the same principle is involved, 
which was upheld by the Supreme 
Court of this State. 

The extraordinary extent of the 
claim, as stated by Mr. Laddey in his 
argument, is to protect White and his 
wife against incapacity because of a 
lengthy existence of the disease or a 
possible fatal result. 





Officially Approved. 





Approval of the reinsurance contract 
beteween the American Assurance of 
Philadelphia, and the Universal Life, 
Health and Accident of Pittsburgh, has 
been given by Commissioner of Insur- 
ance Johnson of Pennsylvania. By vir- 
tue of this deal the American Assur- 
ance will have an annual premium in- 
come in Pittsburgh alone of close to 
$100,000. 
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LIABILITY INSURANCE 





Par Excellence 
Are the Accident and Health Contracts 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
FIDELITY AND SURETY BONDS 
PERSONAL ACCIDENT AND HEALTH INSURANCE 


BURGLARY, THEFT AND LARCENY INSURANCE 
$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 








PRAISES EMMET’S DEPARTMENT 


“THE BEST,” SAYS NORRIE-MILLER 








General Accident’s Manager Sails for 
Home After Five Weeks 
Visit Here. 

F. Norrie-Miller, general manager of 
the General Accident, sailed for home 
on the Oceanic on Saturday of last 
week. To a representative of The 
Eastern Underwriter prior to sailing he 
said: 

“TI have enjoyed my visit here very 
much and of course found it more in- 
teresting than usual in view of having 
been here during the period of the agi- 
tation over the commission ruling of 
the New York Department, and the 
Chicago conference of last week. The 
conference in my opinion was a decided 
success. I believe that the men who 
bring in the business should receive 
recognition and fair compensation for 
their efforts, otherwise they will go in- 
to other fields. 

The Best Supervision. 

“And while discussing American im- 
pressions I want to say that I have 
been greatly impressed with the effi- 
ciency and ability of the New York In- 
surance Department and its superintend- 
ent. I believe that it is easily the most 
competent insurance supervising depart- 
ment to be found in the world.. I look 
for better conditions to prevail in the 
casualty insurance business. So far as 
our own company is concerned we are 
pleased with the progress we are mak- 
ing in America, and we have a better 
managerial and agency corps than ever 
before.” 

Mr. Norrie-Miller was in this country 
five weeks. He also paid a visit to 
Canada. 

It is stated that the General Accident 
will send over $300,000 to the United 
States branch about December 15. The 
new metropolitan branch of the Com- 
pany will open on January 1. Some 
other branches may be opened later. 

New Appointments. 

J. B. Moutner, formerly with the 
American Fidelity, is now in charge of 
the liability end of the Company's 
metropolitan branch. W. N. Pietz is in 
charge of the commercial accident. 





Russell A. Bliss is in charge of the 
metropolitan branch office. Walter 
Schnaring, of the personal accident de- 
partment, will also supervise the 


burglary business. 


POPULAR PRICED POLICY. 
Amicable Life of Texas Issues Attrac- 
tive Accident Contract—List 
of Benefits. 


Recognizing the need existing for a 
low priced personal accident policy, the 
Amicable Life of Waco, Texas, has pre- 
pared a contract. most liberal as to 
conditions, and which sells for $10 per 
annum. 

Indemnities under 
promised as follows: 
loss of both hands or feet, 
of both eyes, $250; 
and one foot, $250; 


the contract are 
For death, $250; 
$250; 
of one hand 
loss of one hand 


loss 
loss 


and sight of one eye, $250: loss of 
either hand of foot, $83.33; loss of one 
eye, $83.33. 

In case of total disability a weekly 
indemnity of $7.50 is paid. ; 

All conditions of the contract are 
clearly set forth, so that the assured 
knows exactly what he is buying, and 
in the event of accidental injury can 
safely count upon being liberally treat- 
ed by the Company. ; 


The Amicable Life is a soundly man- 
aged office, and has on deposit with 
the State of Texas $1,000,000 for the 


protettion of its policyholders. 

Artemas R. Roberts is president and 
actuary of the Company and its direct- 
ing head. 


ANNUAL MEETING SCHEDULED. 


Workmen’s Compensation and _ Insur- 
ance information Bureau Elects 
Officers for New Year. 
December 2nd was the date upon 
which the annual meeting of the Work- 
men’s Compensation and Insurance In- 
formation Bureau should have been 
held in this city, but on account of the 


special casualty conference held at Chi- 
cago on that day, the gathering was 
postponed until yesterday. 

T. F. Gaty, vice-president of the Fi- 
delity and Casualty, is chairman of the 
conference. Officers of the various 
standing committees, i. e., governing, 
local associations, statistics, manual 
and legal 


ESCAPE CONTEMPT PROCEEDINGS. 
Casualty Underwriters Find Relief in 
Overthrow of Indiana Insurance 
Commission. 








istrial Insurance Commissior 
State was invalid. 





CAN'T INSURE GERMAN JOBS. 








Kaiser's Minister Says Extension of 
National System is Im- 
practical. 

It is impossible at present to provide 
against unemployment in the German 
system of national insurance against 
old age, sickness, and infirmity, accord 
ing to Clemens Delbrueck, Minister of 
the Interior. In replying to an-.interpel- 
lation by the Socialists in the Imperial 
Parliament, the Minister admitted that 


it would be most desirable to extend 
the scheme to include insurance against 
unemployment, but that the difficulties 
were almost insuperable, and the finan 
cial burden also would be very great. 





BMMET’S EXPENSE 


NOW 





COMMISSIONS EFFECTIVE. 





Superintendent Carries Out Agreement 
Made for the Chicago 
Conference. 


Emmet, 
Department 


New 
modi- 
expense ruling of 
of the Chicago 
attended by 
agents 
The text 


the 


1as 


Superintendent of 


York Insurance 
fied 

August 25, as a 
of last 


his acquisition 


result 
Conference week, 
and 


company officials, brokers, 


insurance commissioners. of 
the new 


“Gentlemen. 





ruling follows: 
the 
the meeting held 


di- 


In accordance with 
agreement reached a 
and 2, the 


to 


sent 


in Chicago December 1 
commission 
out under 
> by this department, 
follows: 

workmen’s com- 
uployers’ liability busi- 
n’s compensation States 


per cent. of the pre- 


rections in relere 





and acquis 
date of § 
are modified as 



































States commission on 

ility business not to ex- 

of the premium; in 

nission on all liability 

workmen’s com- 

iployers’ liability not 

1 r cent. of the premium, 
xcept that.on oyers’ liability busi- 
in t R x Mountain zone em- 

g the States of Montana, Wyom- 

Co New Mexico, Arizona, 

ind laho a commission not to 

xceed 25 per ce of the premium may 
¢ ¢ itted : 
The acquisition expense on work- 

( nsation and employers’ lia- 

ility ness in workmen’s compensa- 
ym Sti not to exceed 17% per cent. 
of t re ums; in other States the 
expe . on e iplovers’ lia- 

l isiness not to exceed 20 per 
cent. on the premiums; in all States 

e ac ition € e on all liability 

siness ] workn ‘’s com- 

ation and ¢« loyer’s 1 not 
» exceed 25 per cent. of tl emiums; 
cept that on empl rs’ liability busi- 
ness in the Rocky Mountain zone em- 
racing the States of Montana; Wyom- 
gz, ( d N¢é Mexico, Arizona, 
Utah and Idaho, an acquisition expense 
f not r than 25 per cent. of the 
remi al f tted. 

‘The ctions substituted in 
lace of cond and third directions 
n our | of August 25 and become 
ffective Dec r 1, 1913. The acquisi- 

tion ex] 1 include the follow- 

gz ite . 

“A. C ns to brokers and 
t 3] az J 

B. i yns to neral agents. 

5) t of salaries of resident or 

( ffice rey 

D ( nti com! to resi- 
t fice ma gers 

Pay! to agents under profit- 

c fr contract 

Salari d mmissions of 

( Cleric and ervising cost of 
t cies, 

H. Cost of colle n of premiums 

wwenc 

I. Rent of agency or branch office. 

J Co ¢ ition of clerical office 

( n C or inch office 

K. Cost t and equipment, 

I Tel one, telegraph, postage, 

nch office. 
enses of managers, 


not cover loss 





ir ection, cost of 

and Governmental 

ioner blanks and 

yr expenses which properly 

ge te e office exnenses The 
tz ced on the rate of a 
ior ot meant to cover the 





means that the com 
t ion al any agent on any risk 
hould not exceed the rate get forth in 





lowed 


quisition expense, is not meant to apply 
to each’ agency or branch office. 

“So that there may be no misunder- 
standing of the effect of these modifica- 
tions in our directions, I am enclosing 
herewith copies of our letters of August 
25 and September 12, and the directions 
and explanations contained in these 
letters remain in full force and effect 
except as the application of the modi- 
fied directions applies. 

Very truly yours, 
WILLIAM T. EMMET, 
“Superintendent of Insurance.” 


Position of the Travelers. 


In connection with the above Presi- 
dent S. C. Dunham of the Travelers, 
addressed the subjoined letter to repre- 
sentatives of that Company. 

To Our Agents and Brokers: 

A meeting has been in progress in 
Chicago, Illinois, during the past two 
days at which the Honorable William 
T. Emmet. Superintendent of Insurance 


of the State of New York, and a num- 
ber of other insurance commissioners 
have listened to the arguments of the 


liability agents and of company officials 
upon the general question of limitation 
of expense in Liability Insurance, and 
particularly upon the question of some 
modification of Superintendent Emmet’s 
recent ruling as to acquisition expense. 

The results of the meeting set 
forth in the despatches this morning 
and the reported agreement of Superin 


as 


tendent Emmet to modify his order 
seem to be in accord with the views 
we expressed before and after the Su- 
perintendent acted. 

As heretofore stated to you it has 


been our wish that the remuneration to 
Insurance might 


producers of Liability 

be more generous than the limitation 
permitted, and we hasten to announce 
that the scale of commissions paid 


by this Company for such business will 


be amended at the earliest possible 
date and in the most liberal measure 
the new limitations will permit. 

We await formal notification as to the 


allowed 
as is manifestly 


greater latitude in the amount 
for acquisition expense 


proper—before taking action, but would 
ask that meanwhile premiums be paid 
in accordance with the usual custom 


and upon the basis of commission con- 
templated in submissions. As soon 
details of the more liberal allow- 
ance for acquisition expense are known 
we will amend your contracts and scale 
of remuneration in accordance with our 
consistent plan of allowing producers 
the highest rate of commission that can 
be afforded and will adjust the matter 
of commission allowance upon business 
already paid for as liberally as possible. 

Again expressing our appreciation to 
all those who have favored us with 
their patronage and bespeaking a con- 
tinuance of such favors and co-opera 
tion, particularly in the matter of pay- 
ment of current premiums without de- 
lay and subject to adjustment, I remain, 

S. C. DUNHAM, President. 


as 


the 


NEW JERSEY APPOINTMENTS. 


Aetna: Easton M. Davett, 
American Surety Company: 
Bean, Boonton; John H. Concannon, 
Woodbridge: Edward C. Holmes, Sum- 
mit; Elmer W. Romine, Morristown; 
Joseph V. Keating, Madison; James A. 
Sullivan, Passaic; Cranford Trust Co. 
Cranford; E. A. McGuirk, West 
Orange; Lyman M. Smith, Dover.  Fi- 
delity & Deposit: William L. Otter- 


Newark. 
James V. 


bein, West Orange. United States Cas 
valty: Vincent D. Roache, Morris 
town. World Casualty Company: Ed- 
ward Karczag, Passaic. Travelers In- 


demnity Company: A. M. Bradshaw & 
Co., Inc., Lakewood. Union Casualty: 
Ira M. Mathis, Ocean City. United 
States Fidelity & Guaranty: Clifford 
B. Gehring. Rahway; Randolph Agency, 
Bernardsville; J. C. W. Rankin, Cran- 
ford. National Relief Assurance Com- 
pany: John Podolak, Newark. New 
England Casualty Company: George 
M. Appleton, Trenton. 





December 11, 1918. 








THE EASTERN UNDERWRITER 


TAKES 


INDIANA 


“THE AGENTS SIDE 


VIEW OF COMMISSIONS. 








Indiana Commissioner Says Emmet 
Ruling Will Damage Business of 
Indiana Agents. 


“IT shall refrain from giving my ap- 
proval of the order of the Insurance 
Department of (New York requiring all 
companies to reduce the production ex- 
penses, including agents’ commissions, 
on liability insurance to a maximum of 
twenty per cent. of the premiums, for 
the reason the order will work an in- 
justice to Indiana agents, and does not 
give any hope for lower rates to the 
premium payer—until such time that a 
personal investigation shall disclose 
the proper distribution of the proposed 
in expenses,’ 
insurance 


reduction acquisition 2 
the 


Indiana, 


commissioner of 
“The whole burden, as now 
should not put the 
business producer—the agent. 
“I am in hearty with 
proposition tending toward a reduction 
the operating expenses of liability 


says 


proposed, be on 


accord every 
in 
companies to the minimum to the end 
that their solvency shall be preserved; 
provided, the policyholder is given the 


lowest possible adequate rate, conced- 


ing that there are certain necessa~y 
elements of costs and efficiency of ser- 
vice which should be taken into ac- 
count. It will not. profit the premium 
payer to have the agent’s commission 
cut down and then consume the sav- 


ing in higher up and in the 


payment of excessive dividends. 


expenses 


Wants “Square Deal” for Agents. 


the duty of the In- 
surance Department to the 
policyholders by careful and wise super- 
vision, and next in order of considera- 
tion should be the men who produce 
the business. He should bear his 
share of the load and no more. The 
difference in the condition in Indiana 
and other States must be taken into 
consideration if the Indiana agents are 
given a square deal. 

“About eighteen States now 
Workmen’s Compensation laws which 
materially increased the premium 
charges. The liability companies re 
duced the commission to the agents in 
these States on that account, but the 
agents nevertheless now receive larg: 
er net returns on risks than hereto- 
fore in those States. This is not the 
situation in Indiana, and to reduce the 
agent’s commission on the present lia- 
bility premium rates will mean prac- 
tically to confiscate a large portion of 
their legitimate earnings and put out 
of business an organization represent- 
ing the life work of the agent. The 
Governor of Indiana has appointed a 
commission to investigate the subject 
of Workmen’s Compensation Insurance 
with a view to enabling the next Gen- 
eral Assembly of Indiana to frame a 
bill that will best serve the interests 
of all. When this law is enacted it will 
be time for the Insurance Department 
of Indiana to take up the question of 
agent’s commission on this character of 
insurance, and if advisable fix a maxi- 
mum commission. 

Says Small Companies Will Be Harmed 

“A reduction in commissions in this 
State at this time will have a tendency 
to concentrate the business in a few 
of the larger companies and ultimately 
seriously effect the business of the 
smaller companies, and I will never be 
prepared to join any movement to de- 
prive the insuring public of Indiana 
from the privileges of competition; nor 
will I take part in any movement which 
will work an injustice to the produce 
ers of business.” 


“It is paramount 


protect 


have 








H.GB.Alexander 
PRESIDENT 








PLANS OF THE A. A. A. U. 


REPORT ON FEDERAL SUPERVISION 


Classification of Risks Committee 


Prepares Commercial and Monthly 
Payment Annual. 


A meeting of the executive commit- 
tee of the A. A. ‘A, U. was held at the 
Hotel La Salle, Chicago recently. All 
the officers and members of the execu- 
tive committee were present with the 
exception of two. The committees on 
Federal supervision of insurance, classi- 
fication and new manual, insurance 
education and physicians, met with the 
executive committtee. Rupert F. Fry, 
president, Old Line Life Insurance Com- 
pany, was elected a member of the ex- 
ecutive committee. President C. H. 
Boyer was elected to represent the 
association in any matters pertaining 
to the personal health and accident 
business in which the members of the 
association are interested before the 
Insurance Commissioners Convention 
committees until the next meeting and 


also was authorized to represent the 
association in connection with the 
World’s Insurance Congress at the 


Pacific-Panama Exposition. 

Judge McKenzie Cleland in making 
report for the Committee on Federal 
Supervision of Insurance stated that 
Louis R. Stebbins, Esq., was compiling 
data for a phamplet on Federal Super- 
vision of Insurance, which could be 
printed if the association so desired, It 
was moved and carried that report be 
accepted, and phamplets be printed at 
the expense of the association. 

The Committee on Insurance Educa- 
tion, of which Dr. Cranville, president 
of the Pennsylvania College, is chair- 
man, reported substantial progress. 
Arrangements have practically been 
made to have the Educational Commit- 
tees of other insurance associations and 
the Insurance Commissioners’ Conven- 
tion Committee on Insurance Education 
meet with the Association February 
23rd, 

The semi-annual meeting of the asso- 
ciation will be held at the Hotel La 
Salle, Chicago, February 23 and 24. 

The Committee on Classification of 
Risks expect to have completed soon a 
new combined commercial and monthly 
payment manual, which will be a com- 
pleted manual without the name of any 
company appearing anywhere in the 
manual. Which may be ordered from 
the committee in large or small quanti- 
ties at about $25.00 per M. No premi- 
um rates will appear in the manual, 
such general instructions as can be used 
by any company. 

The Commitee on Physicians report- 
ed that they would have a completed 
list of competent physicians in about 
thirty days. 
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GERMAN SOCIAL INSURANCE 


VILLARD. 





“A FAILURE,” SAYS 





Bad Effect on Morals of Workingmen. 
Doctors No Cure for 
Poverty. 





Thirty years have now elapsed since 
the German notion first adopted the 
compulsory insurance laws against 
sickness and against accidents occur- 
ing to workingmen in the course of 
their employment. To-day the German 
laboring man is looked, out for at every 
turn, and everything possible is done 
for his social and physical well-being. 
No other country has so complete or 
so carefully thought out a system of 
legislation in the interest of its labor- 
ing class. What effect has the Ger- 
man social insurance legislation had on 
the German workman? “A bad effect,” 
says Harold G. Villard, in a pamphlet, 
entitled “Workmen’s Accident Insur- 
ance in Germany,” which has just been 
published by the Workmen’s Compen- 
sation Publicity Bureau. 

Mr. Villard wrote this booklet, based 
upon personal observations and study 
in Germany during the spring and 
summer of 1913, and upon a lengthier 
observation and study of Workmen’s 
Compensation and insurance’ laws 
throughout Europe. 


Sums Up Impressions. 


Mr. Villard’s impressions can be sum- 
med up by the titles of the chapters 
he has written, which are as follows: 

German Social Industrial Legislation: 
Its disheartening and evil effects. 
Growth of economic burden. No cure 
for poverty. Effects on general health 
questionable. Promotes workmen’s 
carelessness. Retards recovery from 
sickness or injury. Breeds nervous 
diseases. Bad moral effects. Un- 
fortunate change in relations between 
doctors and patients. Destroys sense 
of responsibility. Germany awakening 
to mistakes. 


In conclusion Mr. Villard says: 


“No greater fallacy exists to-day than 
the apparently widespread notion that 
German social legislation has had a 
wonderful success and is a pattern for 
other nations to follow. Founded on a 
misconception as to the correct under- 
lying principle, and pushing the ques- 
tion of compensation in money always 
to the front, the German compensation 
laws are working very badly in practice 
and are full of defects. They are far 
from being masterpieces for others té 
copy slavishly. If given a chance to 
start over again with a clean slate, it 
is safe to say that the Teutonic law- 
makers would make radical changes in 
their whole system of social laws as at 
present constituted. As it is, the pro- 
tests against the workings of these 
laws and the demand for their thorough 
revision are becoming louder and 
louder. The belief is growing in Ger- 
many that, as between the honest, in- 
dustrious and thrifty among the work- 
ing people, on the one hand, and the 
dishonest, lazy, and shiftless on the 
other hand, these laws are of com- 
paratively small benefit to the former, 
but in every way favor and subsidize 
the latter—and at the expense of the 
former. 

“If the Germans themselves are wak- 
ing up to the fact that their social 
betterment laws are radically defective 
and defeating their owu objects, if they 
are beginning to realize that they have 
been proceeding on the wrong track 
and are seriously considering the ad- 
visability of changing their course on 
many points, how ill-advised it would 
be for any other State or country to 
take over the German laws in toto, as 
has been so often proposed. For the 
careful student and the would-be legis- 
lator the most valuable lesson as to 
how not to proceed can be derived from 
the history of German social insurance. 
Should Profit by Mistakes of Germans. 

“Consequently not to profit by the 


mistakes of the pioneer nation in the 


field of social legislation and to disre- | 


gard the warnings of German experi- 
ence, would seem the height of folly. 
Furthermore, it is of the utmost im- 
portance that all new social enactments 
be framed on the right lines. It will 
not do to pass a crude or faulty meas- 
ure, for once the correct path is deviated 
from, it becomes extremely difficult, if 
not impossible, to return to the right 
track. Party politics and the clashing 
of class interests block more or less 
the passage of any reform measure. 
This is what the Germans are now find- 
ing out. 

“Finally, it should be said that the 
faulty provisions in the German com- 





pensation laws have been much aggra- | 


vated in their workings by errors in 
administration and mistakes in inter- 
pretation.’ 





Lead Poisoning in American industrial 
Life. 

About 150 of our industries make use 

of lead in some form or other, and thou- 


sands of American workers are there- | 


|_KEEP POSTED By Reading 


fore exposed to the industrial disease 
that is variously known as “lead poison- 
ing,” “plumbism,” “saturine poisoning,” 
and “leading.” This malady, 


widespread and important of the ail- 
ments that are due to occupational 
causes. Every good citizen should be 
interested in hastening sound and sane 
reforms that will tend to lessen its ef- 
fects, and The Travelers Insurance 
Company, which for years has been 
making a special study of occupational 
accidents and diseases, will gladly ex- 
tend its aid and counsel to those who 
wish to avail themselves of the results 
of the Company's extended experience 
and observation. 

Lead has caused more deaths than 
any other metal, partly because it is so 
generally used, and partly because its 
effects upon the human organism are in- 
sidious, so that they often escape de- 
tection in the early stages. In the 
form in which it is encountered in most 
of our industries, plumbism is a cumu- 
lative disease, resulting from the con- 
tinued entrance of minute quantities of 
lead into the system. It may be con- 
tracted in various ways, but it is most 
commonly due to swallowing traces of 
lead compounds, or to inhaling fumes or 
dust containing them.—Travelers Stan- 
dard. — 

Insurance of Bank Deposits. 

Not until January-1, 1914, or later, is 
it expected that the Bank Deposit 
Limited Mutual Insurance Company, 
the fundamental idea in which is to 
protect depositors in Wisconsin banks, 
will be in a position to claim its license 
and begin business. It is probable that 
within the next few weeks a representa- 
tive of the Wisconsin Bankers Asso- 
ciation will be sent on a tour of the 
rural banks of the State in behalf of 
this company. 





The movement for this system of in- | 


surance was started at the annual con- 
vention of the association two years 
ago. Last year a committee was in- 
structed to prepare for the organiza- 
tion of the company. 

The idea adopted provides that each 
bank insured shall pay one-fourth oi 
one per cent, of its deposits with the 
Company as an annual insurance pre- 
mium, 


Mutual Liability tneurance Company. 

Business men of New Britain, Conn.. 
are considering the formation of a 
mutual insurance company to carry in- 
surance required under the workmen's 
compensation act. 





At the December meeting of the 
Smoke and Cinder Club of Pittsburgh, 
Louis Weiderhold, Jr., secretary of the 
Underwriters Association of the Middle 
Department, has promised to be present 
and make an address. 


to which | 
workers of all ages and both sexes are | 
susceptible, is in fact one of the most! 








Georgia Life Insurance Company 
MACON, GEORGIA 


W. E. SMALL President 


A STRONG CASUALTY COMPANY Sarples and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 
Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Agency Manager, Home Office 
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ry. BUSINESS-BUILDERS 


DEVELOPING 


Fidelity and Surety Bonds, Liability Workmen’s 
le Sam Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding «Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $1,000,000 Write For Territory 

















WHAT YOU DESIRE TO YOU 


No ‘‘ifs’’ buts’’ the 


GREAT EASTERN ULTRAS 
NEW ORDINARY ACCIDENT AND HEALTH 
INSURANCE CONTRACTS ARE WHAT YOU 
DESIRE AND WHAT YOU CAN SELL 
GET NEXT! 


GREAT EASTERN CASUALTY COMPANY 


ESR eee Sere - eer: 


IS COMING 





‘ands’’ or 
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THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PERSONAL At ACCIDENT POLICIES 


OF ‘THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec 
RELIABLE 45D ENERGETIC AGENTS WANTED 








THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
HI Cc A G oO Resident Manager 


5S JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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GENERAL ACCIDENT 
FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 





Premiums Written in 1912 - $3,477 ,000.00 





The Very Best Policies at Reasonable Prices, With Large Assets 
Behind Them 


ACCIDENT—HEALTH—LIABILITY 
eee ~ Teams —Burglary— stsce pee aaea Ss 
Indemnity—Etc., Etc. 


Cc. NORIE-MILLER, United States Manager 











Whilden & Hancock 


95 WILLIAM ST. 


NEW YORK 





General Brokerage Business 





..All Branches... 





“PROMPT ATTENTION” 














THE FRANKFORT GENERAL 


NSURANCE CO. 
of Frankfort-On-The-Main, liege 
ESTABLISHED 186 
United States Department, 123-133 W iMli am St., 


TRUSTEES: Rrewanp Devart ratte of National 
r Kis’ s2 \ fenburg, I ilma & Co. 


New York, 


1 
C. H. FRANKLIN, 1 NO M. SMITH, See. U. . Branch 


INSUR ANCES TRANSACTED 


LIABILITY— Burglary 
Employers General Vessel Owners Workmen’s Collective 
Public Landlords Contingent Individual Accident & Health 
Teams Flevator Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


N. Y. 














HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 


84 WILLIAM STREET 





NEW YORK 














Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
* THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 2 
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COMMERCIAL FIRE 


INSURANCE COMPANY 
WASHINGTON, D. C. 











Statement, December 31, 1912 


Capital Stock Paidin Full - - $430,790.00 
Surplus to Policyholders - - -  704,79.37 
Total Assets cae." ee ae 925,75.35 








Throughout its entire history of 23 
years the COMMERCIAL has 
maintained an enviable record for 
PROMPT AND HONORABLE 
SETTLEMENT OF CLAIMS 


Correspondence with reference to our specially 
advantageous agency contracts should be addressed 
direct to the Home Office and will receive prompt 
and courteous attention. 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—FoR— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


‘Rebater and ne Liable to Fine -_ taal 
r 100; $1.25 pe 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


» $5.00 per 1,000; $3.00 per & 5000 
(With ‘te iprint on Le ts of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


- Samples of any or all of the above sent upon receipt of 25c. 


postage. 


Address THE EASTERN UNDERWRITER CO. 
New York City 


105 William St., 























